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TEXAS = TENNESSEE 
WANTED GENERAL AGENTS. We are prepared to give 
attractive general agents’ contracts in the above States to 
men of experience, proven success, character and some financial 
worth, possessing executive ability and energized initiative. 


Wilfred S. McLeod, Agency Manager. 


The Southern States Life Insurance Company 
Atlanta, Ga. 
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A Policy You Can Sell 


A $5,000 Policy In THE UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 
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PAYS 


THINK 


they are built for speed and endurance 
and can qualify for general or state agency 


work, will find it to their advantage to 


communicate with 


THE LIBERTY LIFE 
INSURANCE COMPANY 
Liberty Life Building, 


Topeka, Kansas. 











$5,000, the face of the policy 
in case of death from any 
cause. 


$10,000, or DOUBLE the 
face of the policy, in case of 
deathfromanyACCIDENT. 


$15,000, or THREE TIMES 
the face of the policy in case 


of death from certain SPEC- 
IFIED ACCIDENTS. 


$50 PER WEEK, direct to 
the insured, in case of total 
disability as a result of ac- 
cidental injury, for a period 
not to exceed 52 weeks; and 
after that $25 PER WEEK 
throughout the period of 
disability. 


A Sound, Conservative- 
New England Institution 


United Life and Accident 
Insurance Company 


Home Office, United Life Bldg. 


Concord, N. H. 
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A COUNTRY-WIDE INSTITUTION! WHY? 


When a business institution shows consistent growth 
there is sure to be a reason behind it. The growth of the 
Reliance Life Insurance Company is easily explainable. The 
reason lies in Perfect Protection. This company presents 
through its Perfect Protection policy something unique in 
life insurance, a policy that covers the contingencies of life, 
as well as those of death, 


More and more people, from Maine to California, are 
placing their reliance in Perfect Protection—because it offers 
to them a means of insuring themselves and their loved ones 
against privation, whether by reason of sickness, accident, or 
death. Alli this in a policy so well devised that it is within 
the reach of every pocketbook. It will be worth your while 
to look into it. 


But That’s Not All 


There are three excellent reasons for seeking a contract 
with the Reliance Life. First—the company is financially 
ee “as sound as a dollar.” Second—it markets Perfect Pro- 

tection Policies, which are in demand and therefore readily 


salable. Third—the company has plenty of room for addi- 
tional agency material. 
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Reliance Life Insurance Company 
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SEPARATION STILL AN ISSUE 


Activity in Western Field Renewed--Importance of Meeting at 
Pinehurst Next Month 


EPARATION, although not being pushed 
as aggressively as it has been, is still an 
issue in the West, and likely to become 
acute again before many weeks. 
pany members of the Union are quite well 
aware that in the negotiations of the past 
few months, while they have won a diplo- 
matic victory, the members of the Western 

Insurance Bureau have been getting some excellent premium 
accounts, due to the fact that all this time they have been 
paying higher commissions. Officials of Union companies are 
firm in standing out against any further encroachments on 
their business. They say that present conditions simply can- 
not be allowed to continue. 

Reports from the West indicate that a start is being made 
in separating some of the larger agencies. When this actually 
gets under way the real hurt will come. It has been indicated, 
and there is real truth in this suggestion, that the Union 
companies will win out in most of the big agencies, because 
Up to the present 
Field men 


Com- 


of their ability to absorb much larger lines. 
most of these agencies have remained untouched. 
have preferred to start in the smaller country districts, where 
the results would not be so drastic, awaiting results before they 
pressed the larger agents for action. 

Within the last two weeks there have been many field men 
at the home offices, and it is safe to say that in a majority of 
cases they have received orders to go ahead with separation. 

During the week suggestions have been made to the effect 
that some of the larger Bureau companies are growing restive 
under the strain of supporting their smaller contemporaries. 


There are plenty of Bureau companies whose organizations 
are strong enough to make a commission differential less neces- 
sary than with some of the others. 

A forthcoming event of considerable interest will be the 
meeting of the National Convention of Insurance Commis- 
sioners at Pinehurst, N. C. It is not known whether the Com- 
missioners purposely planned to meet in conjunction with the 
Western Union, which had some months past made its ar- 
rangements to meet there, but in any case the meetings are 
sure to bring together a large number of officials from East 
and West as well as a goodly percentage of Commissioners. 
There is an undercurrent of feeling that the presence of so 
many men who have direct authority may bring about un- 
expected results. Where committees have failed, possibly 
through lack of sufficient power, a full meeting of two im- 
portant bodies may accomplish excellent things. There is no 
question but that a number of executives who have heretofore 
been content to abide by committee decisions will now take 
an active interest in settling the disrupted condition of the fire 
insurance business in the West. 

The entire question was somewhat involved for several 
weeks until it could be determined whether or not the Insur- 
ance Commissioners could force the companies into line by a 
mandatory Commission order. While progress in that line was 
quite definitely interrupted by an injunction in Indiana, never- 
theless the move had the effect of bringing the whole question 
out of its local atmosphere and making it national in scope. 
Knowledge that the activity of the Commissioners may be only 
temporarily interrupted, until such time as legislation can be 
gotten under way, will have an influence. 
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The City of Philadelphia, which was the birthplace of fire 
insurance, has a fairly consistent history of co-operative en- 
deavor. 

On June 18, 1852, there was adopted the system of general 
rules and practices set forth in a volume bearing the following 
title: Classes of Hazards and Rates of Premium for insurance 
against Loss or Damage by Fire, in the City and County of 
Philadelphia, Adopted by the Philadelphia Board of Fire 
Underwriters, June 18, 1852. 

While this followed, as was natural, the general trend of the 
early practices, it inttoduced some features which have disin 
guished that city from that time down to the present. The rates 
adopted for dwellings were as follows: 


Dwellings in the city or built districts of the County of Philadelphia, 
viz.: per $100 per annum— 


OF Brick “Stones Or Metal), .:.csecs dacs anne oeeeees 25¢ 

IB TMIN RGU ees cichise Gauche aw Adem ann de aurninmnasapes 100C 
Dwellings in the country, viz.: 

POR RRO CIS AIT. SEOTIG ooo .focs 55 a6 Ge bows bere Spa sib b0.4 wre jaS wees 4oc 

Of Wood, 100 feet or more from other buildings....  — 75c¢ 

OF Wood: 18° Towns-or Villawes..:... sc. scisesccd sees 100c 
Barns in the country, viz. : 

LOR eS CIC OT SINE © x cincinn 6 oS bise ord susie dion 46109 Sn @aleree 100c 

OIE AN he ons Sosa waaiee cask wasn edahanicebanters 200¢ 


Standards were established for stores and warehouses ; these 
consisted of four classes and were as follows: 


Stores AND W/AREHOUSES 
First Class 
Brick, stone or iron, roofs of tile, slate or metal; 
iron shutters: cornices and gutters, front and 
rear of brick, stone or metal; and fire-walls ex- 
tending above the roof per $100 per annum...... 40c 
Second Class 
Brick, stone or iron, roofs of tile, slate or metal: 
without iron shutters; cornices of gutters of 
wood: without fire-walls above the roof, or vary- 
ing from the first class in any one particular, per 
Brie ve eA TMNMNNETA reps5 2s 5/0 aso ns) BG ei9 s'e wra Gino wiaseere’s 45 
Third Class 
Brick, stone or iron, varying from the first class, in 
more than one Particular 2... ocsed soe cws sans 50c 
Fourth Class 
PD MRIS Nh Pcs barca thn erin cna care ess va rag H wera ote te aLATS SPHUNS 100c 

NotE:—Plate glass in doors or windows, when the plates are of the 
dimensions of three square feet or more, to be separately and specifically 
insured (per annum), 125c. 

The beginnings of schedule rating were put in force in this 
period and included in addition to the base rate charges for 
height, depth, skylights, additional tenants and communications. 

The charge for height began at the fifth story, for which the 
charge was .05, and for each additional story over five, 

The charge for depth is the special feature of which notice 
should be taken and the rule read as follows: 

DerprH 


3uildings 125 feet or more, in depth, fronting on but one street, and 
those 175 feet or more, in depth, fronting on two streets, additional, 5c. 





THE MAKING OF THE FIRE INSURANCE RATE - 
Ldward PR. Hardy, fisistant Manager, Ner York Fire Insurance Ixchange™ 


Nineteenth Article 


The City of Philadelphia 







The city of Philadelphia has been distinguished by the depth 
of its blocks. This was early recognized by the fire underwriter 
as a condition which, making fire fighting difficult, would lead 


to a more than normal loss. That condition then recognized has | 


continued to be considered in all subsequent schedule ratings in 
that city. 

In regard to the charge for skylights, the rule was a bit 
unique in that there was a charge for the skylight in the roof of 
.05, but if it were in an extension which was used only as a 
counting room there was to be no charge. There was apparently 
no method of making the skylight standard if it was in the roof 
and so escaping the charge. 

The provision for additional tenants is one which has been 
followed fairly closely in territories where the manu facturing 
schedule, early adopted in Philadelphia, is in use. This pro- 
vision was as follows: 


ADDITIONAL TENANTS 


If a building be occupied by more than one tenant, all having the same 
class of risks, to be charged, viz. 


Hor one. additional tenant «:....:s.0s.c00sceceivaseee seen: 5c 
For two or more additional tenants, not less than. . 10¢c 


‘Nore 1:—Each occupant to pay the rate of the Naess risk in the 
building. = ; 
donsl congener 

Nore 3:—A store occupied in part for private offices or dwellings, is 
not to be charged for such additional occupancy. 

The charge for communications was fairly substantial and 
was $.05 for each communication. Thus, if a building happened 
to communicate with another building on either side and in 
the rear the charge would be $.15. 

The work then proceeds to give rates for special localities, 
and stores and warehouses on certain streets were charged an 
additional premium. This ranged from $.05 to $.55 and prob- 
ably was based on the narrowness of the streets, a feature which 
has been noticed in the New York schedules growing out of the 
early conflagrations. 

The hotels were specifically rated—that is, a flat rate was 
apparently established for them and the building and contents 
took the same rate apparently, since the item reads,—“The fol- 
lowing public houses and the furniture therein” and but one 
rate is given. The rates range from .75 to 1.25, a very high 
percentage (at least 90) being 1%. 

A specific charge was established for camphine, or burning 
fluid, as it was sometimes called. This was $.10. This ma- 
terial corresponds to benzine of today. 

CLASSES OF HAzARDS 


The usual classes of non-hazardous, hazardous, extra-hazard- 
ous and specially hazardous were adopted with the distinguish- 


ing feature that these were divided into sections. ‘Thus the class | 


of Non-Hazardous has a first and section section, a charge 0! 
(Continued on page 38) 
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ON AGENCY CONVENTIONS 
IFE insurance in 1924 is breaking all 
previous records, according to the 
figures compiled by the Life Insurance 
Sales Research Bureau. Of all the im- 
portant factors contributing to this prog- 
ress, the agent is undeniably first in im- 
portance, if not veritably the sine qua 
non of life insurance. 

Through a somewhat evolutionary 
process, fostered by many enterprising 
companies, many of the country’s ap- 
proximately 175,000 life insurance agents 
have become selected and trained sales- 
men of high type, who now look upon 
their business service to mankind as a 
distinct profession. These agents are 
the real record-breakers. What should be 
their reward? 

R. W. Stevens, president of Illinois 
Life Insurance Company, Chicago, III., 
has voiced a praiseworthy, sagacious 
opinion on the question of the proper 
reward for the agent who measures up 
to a set standard of production of paid- 
for insurance within a specified time. 
Mr. Stevens advocates an agents’ conven- 
tion within the home office district. It 
should be comparatively inexpensive, and 
be so controlled as to realize construc- 
tive results from unanimously-attended 
business sessions. Jollification and mer- 
riment should have their proper place in 
the program, but not to the detriment of 
the more serious aspects of the meeting. 
The Illinois Life will practice what its 
president preaches in the forthcoming 
convention of its $100,000 Club at the 


home office during the coming summer. 
The successful agent of to-day is not 
producing under the stimulation of a 
reward from the company, such as a 
junketing trip. Some companies seem 
to be suffering from a certain element 
which gains annual authorization for 
costly escapades to far cities, gleefully 
undertaken, but, as experience has taught 
at least company, valueless from 
the standpoint of permanent results. 
Agents’ reward conventions had, in 


one 


their origin, promotional purposes of a 
high order, looking to the education of 
the agent, and expressed definitely in the 
words of Mr. Stevens as follows: 

To elevate the standard of the representa- 
tives of the company; to develop their produc- 
tive powers and increase their earnings, and to 
bring them into as close personal relation with 
the home office in the company as it is pos- 
sible and practical to maintain. 

When the value of the agency gather- 
ing has been tried in a thorough and gen- 
erous manner by one of the country’s 
foremost companies, and has been found 
wanting, is it not high time for the good 
of insurance that other companies should 
make most exacting investigations of re- 
sults being obtained from their custom- 
ary practices of rewarding large groups 
of their agents with mass junketings of 
often questionable results? 





IDESPREAD interest is now being 

manifested in the conduct of acci- 
dent and health insurance underwriting. 
Companies are beginning to appreciate 
the need for a revision of existing meth- 
ods and agents find that the market for 
this form of contract, when properly 
approached, is much more productive 
than heretofore supposed. W. T. Grant, 
president of the Business Mens Assur- 
ance Company, recently addressed the 
Health and Accident Underwriters Con- 
ference in Chicago on this topic and his 
speech, as printed together with editorial 
comment in THE SpecTAToR last week, 
caused considerable discussion. Keep- 
ing in mind the fact that the agent is 
the man to whom the insurance com- 
panies must look for signed applications, 
Tue SPECTATOR, in this issue, presents 
the first of a series of articles on “Selling 
Accident and Health Insurance.” The 
articles, which will appear fortnightly, 
are being written by a prominent casual- 
ty company executive, whose present offi- 


5 


cial position is the result of years of 
experience both in home office procedure 


and in the field. The author of the 
series has himself been a successful sales- 
man of accident and health policies and 
is thoroughly acquainted with every 
angle of the business. The editor of this 
journal arranged with him for the pub- 
lication of the articles some time before 
Mr. Grant’s speech brought the entire 
problem before the insurance fraternity 
and THE Spectator feels that, in pub- 
lishing the series, it is offering to agents 
definite and valuable canvassing litera- 
ture which will assist them in their work 
and will teach them how to sell accident 
and health insurance to the best advan- 
tage. 





N the short month of February, the 

Journal of Commerce recorded 435 
fires, in the United States and Canada, 
each of which caused a property loss 
of $10,000 or more; and 95 of these 
each destroyed property valued at $100,- 
ooo or more. The total loss for Febru- 
ary is placed at $31.447,900, and the 
fire waste for the first two months of 
this year is computed to have amounted 
to $72,691,500, or over $1,200,000 per 
day—$50,000 each hour of the day. 
Most of this enormous loss is prevent- 
able; the difficulty lies in inculcating in 
the minds of the people the sense of per- 
sonal responsibility necessary to produce 
that carefulness which would result in 
a great reduction in the number of fires. 





KANSAS RATE SUIT 
Litigation to Be Resumed Soon 


Topeka, Kan., March 24.—While no definite 
action has been taken by the rate committee of 
the Western Actuarial Bureau on the Kansas 
fire insurance rate compromise offer, the offi- 
cials of the bureau and members of the com- 
mittee have indicated that the offer would not 
be accepted. State officials interested in the 
rates and the litigation have been advised in-" 
formally that the State’s offer was not accept- 
and that a formal refusal will be for- 
warded shortly. 

State officials now hope that steps will be 
taken to push the lawsuit to a final conclusion 
promptly as soon as the offer is actually turned 
down. The State would like to have a decision 
on the question of what authority it really has 
over fire rates and whether the rating bureau 
is really worth while. The case has been pend- 
ing two years and only a little of the evidence 
which will be used in the case has been taken. 
It will take several weeks of hard work to ob- 
tain all the evidence to be secured in the suit. 
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AGENCY CONVENTION ON 


National Surety Men Gathered at Los 
Angeles for Meeting 


JOHN L. MEE PRESIDING 


“prass-Tack” Conferences Are Backbone 
of Sessions—Problems of Surety Busi- 
ness Under Discussion—Repre- 
sentatives Present from 
Every Section 
General agents, office men field 
representatives of the National Surety Com- 
pany, New York, are at the Ios Angeles Bilt- 
this week at- 


home and 


more Hotel, Los Angeles, Calif., 
tending their 1924 convention. The 
meeting opened on Tuesday and will close to- 


agency 
morrow after business sessions, during which 
every phase of surety underwriting and selling 
came in for discussion. What have been styled 
“brass-tack” conferences form the backbone of 
the convention, and National Surety officers and 
employees from practically every section of the 
United States and Canada are in attendance. 

The convention was authorized by Chairman 
William B. Jovce and arrangements were car- 
ried out under supervision of President FE. A. 
St. John. John L. Mee, vice-president and 
superintendent of agencies, is the officer presid- 
ing over the meeting. The home office delega- 
tion, in charge of Vice-President Mee, left New 
York on Wednesday of last week and stopped 
over in Chicago as guests of Charles H. Burras, 
president of Joyce & Co., that city. In 
cluded in this group were: General Solicitor 
M. O. Garner and Vice-President R. A. Algire, 
burglary department ; M. Clark, chairman of 
the board of underwriters ; M. Treat, 
department; T. D. Brown, manager of the 
surety department of the New York Indemnity 
Company, and Stops 
Kansas City, Albuquerque, Grand Canyon, 
Bernardino, Redlands and Riverside, 
places guides were in waiting to conduct sight- 
seeing tours. 


credit 


made at 
San 


at which 


others. were 


Upon its arrival in Los Angeles, the home 
office delegation met the convention special and 
were welcomed by Chairman Joyce and Presi- 
dent St. John, both of whom had gone on ahead. 
The sessions opened Tuesday with a roll call by 
Vice-President John I.. Mee, 
words of from Mr. 
St. John. Introductions were made by 
President Treat. A “hrass-tack” 
Surety underwriting evils was launched by Gen- 
eral Solicitor Garner and this was followed by 
one on contract bonds hy Vice-President Clark. 
A feature of the latter was a round-table dis 
cussion of depository bonds in which all took 
part. Court bonds, separated into judicial divi- 
sion and fiduciary formed the basis 
of an interesting session and was succeeded by 
a talk on burglary insurance by Vice-President 
Algire, who officiated during that discussion. 
The burglary insurance session dealt with un- 
derwriting, both from the moral hazard angle 
and from the physical standpoint, as well as 
With adjustments and the developments of the 
general outline, bond forms and 


and 
Joyce and Mr. 
Vice- 


discussion of 


presiding, 
greeting 


division, 


business. The 





| 
offic iall bonds, classified under _ fidelity 
adele’ by Vice-President Brown 


‘will be devoted to guar- 


public 
bonds were 
and the 
anteed-note bonds. 
office who took part in the sessions were the 
following solicitors: Samuel 
Rothstein and W. D. Barrett, 
W. Stucky of Newark 


The convention made a determined effort to 


final session 


Among those from the home 


Bogert, D. L. 
as well as Frank 


bring out such points in relation to the surety 
business as would equip field men with a knowl- 
edge of modern financial investigations so that, 
understanding of underwrit- 
ing problems is concerned, they will be better 
able to adequately serve the public. Prominent 
at the was Col. Clarence I. Smith, 
managing director of the company’s Canadian 
Montreal, 
Berreau of Joyce & Com- 
pany, the National 
Surety Northwest and came from St. 
Paul to be present at the convention. John 
McKechney of Chicago Joyce & 
during the The gathering 
will disband tomorrow and the home office dele- 


as far as broader 


sessions 


operations, who arrived from and 
Vice-President H. FE. 
Chicago, who represents 


in the 


represented 
Company meeting. 
gation will return via San Francisco and the 
Overland Route, arriving in Chicago next Tues- 
day and then continuing on to New York. 


Compensation Losses High in Wisconsin 

Maprson, Wis., March 24.—Workmen’s com- 
pensation insurance shews a loss ratio of 70.4 
per cent, according to an announcement by 
Thomas W. Broughton, secretary of the com- 
pensation insurance board. 

“The board is much concerned with the pres- 
ent situation in regard to compensation business 
and has decided to conduct a public hearing on 
April 3, 1924, in its offices in the capitol for the 
purpose whether a 
the rate and what 
should be taken to relieve against expense cost.” 

The announcement by Mr. Broughton fol- 
lows a report by the State industrial commis- 
effect that there has been an un- 
increase in industrial 
with cases numbering 400 more last year than 
the year before. 

The report of Mr. 
aggregate earned 


ot determining revision of 


level is necessary course 


sion to the 


precedented accidents, 


that 
$4,621,546, 

while the total incurred losses are $3,255,645. 
“The rates which have been approved by this 
hoard contemplate a loss ratio of 62 per cent, 
it heing assumed that the 38 per cent remaining 
The 


however, in- 


Broughton shows 


premiums total 


required for expense purposes. 
returns submitted to this board, 
dicate that the stock companies as a whole are 
not confining their expense loading within the 
38 per cent contemplated,” Mr. 


will be 


Broughton de- 
clares. 
Casualty Adjusters Elect 


INDIANAPOLIS, IND., March 24.—Richard M. 


ITennessy is the new president of the Indiana 
Casualty Adjusters Association of Indiana, 
elected at the semi-monthly meeting of the 


organization, held Monday at the Severin Hotel, 
Indianapolis. Mr. Hennessy has been secretary 
for two vears. 


RESTORE MEMBERSHIP 
Hartford Accident and Indemnity Back in 
Surety Underwriters Association of St. 
Louis 

Louis, Mo., March 24.—The Surety Un- 
derwriters Association of St. Louis, Mo., at 
a special meeting held on March 18 unani- 
mously adopted a resolution rescinding the ac- 
tion of February 15 suspending the Hartford 
\ccident and Indemnity Company from mem- 
bership in the association. 

The action of February 15 was taken because 
the Hartford, through its local agents, Lawton- 
Byrne-Bruner Agency, had declined ‘to com- 
plete its membership in the organization. 

However, it is believed that the rescinding 
and nullifying of the suspension order will 
pave the way for a complete understanding be- 
tween all concerned. 

Notification of this 
warded to all members 


action has been for- 
of the association. 


E. H. English Testifies in lowa 
Investigation 
Des Mores, Iowa, March 24—Emory H. 


English, president of the Iowa Bonding and 
Casualty Company and former State Insurance 
Commissioner, was before the special Senate 
investigating committee to give his version of 
the causes that led to the failure of that com- 
pany. 

No company, he said, could be operated at a 
profit during its earlier years and this, coupled 
with unusually heavy losses in the deflation 
period following the war, caused the stock- 
holders to vote liquidation and reinsurance in 
the Southern Surety Company. 

Questioned as to the operation of fraternal 
insurance companies the former Commissioner 
declared that no fraternal company issuing poll- 
cies on assessment basis could live long. Mr. 
English said that he had refused to approve a 
change in the by-laws of the Yeomen which 
provided for a flat salary of $4500 a year to 
directors when he was Insurance Commissioner. 
approved by a successor, 


The change was later 


he said. 


Surety Rates in Texas Will Not Be 
Contested 


Austin, Tex., March 24.—Announcement was 
made by F. L. Farley of Austin, State manager 
of the N National Surety Company, that his com- 
pany has no intention of contesting the legality 
of the surety rates recently promulgated by 
Insurance Commissioner John M. Scott, which 
became effective March 1. Rates charged by 
surety companies for surety and fidelity bonds 
were, under the Commissioner’s. order, reduced 
from $1.50 to $r on the 100. 

Manager Farley stated that he made this 
announcement because of reports that have 
gained some circulation that the National Surety 
Company was contemplating legal action to test 
the legality of these new rates. 

“Any statement that the company intends to 
contest the Commissioner’s regulations and 
rates is absolutely without foundation,” said 
Mr. Farley. 
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Home Office Buildings 


Hebilar ? To SS Pratiosiing 


HE Maryland Casualty Safety Engineer, while 
making a plant safety survey, is quick to observe 
conditions which, if remedied, will increase the 
output, or give a special financial return to the owner. 


This does not reflect upon the ability of the man 
in charge of the particular plant, as it is a well 


known fact among engineers that a stranger is able 
to notice and detect conditions which, due to famil- 
larity, entirely escape the attention of the man who 
is daily in the plant. 


The possibility of utilizing waste materials as by- 
products is often discovered by the Safety Engineer. 


Maryland Casualty Company 


Maryland Assurance Corporation—Life Insurance 
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N. J. SCHRUP, President. 
JOHN PALEN, Vice President. 


S. F. WEISER, Secretary. 
Cc. J. SCHRUP, Treasurer. 


Dubuque Fire & Marine 


Insurance Company 
FORTY-FIRST ANNUAL tai JANUARY 1, 
1924 


CASH CAPITAL. Silo tS Sarstedt dln) eee nc ge 
RESERVE (Unez arned. Premium and All Other 

Liabilities)........ ‘ rae ... 2,358,864 .24 
NET SURPLUS sheng a 48K ante Atos 323064 34 


$3,681,928 .58 


$500,000 .00 


SUMMARY OF ASSETS 
Loans (being first lien on real estate worth over 
double amount of loan)................ . . 9602:052.10 
Standard Bonds and Stocks................... 2,390,707 .00 
Cash in Banks. 263,244 .34 
Cash in hands of Agents. 337,779 .70 


Interest accrued on Loans 37,545 .44 


$3,681,928 .58 





Sig ese Rae $1,690,676 .19 
5 eaarnenareare 1,632,079 .18 
183,738 .45 
100,000 .00 


Net Premium Received. 
Losses and Expenses Paid 
Interest Earned. 
Divicends Paid.. 


N. J. SCHRUP, President. 
G. W. MYERS, Vice President. 


S. F. WEISER, Secretary 
Cc. J. SCHRUP, Treasurer. 


National Reserve 
Insurance Company 


FIFTH ANNUAL STATEMENT, JANUARY 1, 1924 


Ore Wo) & I) Gs). 2 iS [2 Oc oN Pt rer Re $300,000 .00 
RESERVE (Unearned Premium and all other 
Liabilities). ... 


BI Pere 897,627 .38 
NET SURPLUS......... 


229,192 54 


$1, 426,819 92 
SUMMARY OF ASSETS 


Loans (being first lien on Real Estate worth 
double amount of loan)................... 
Standard Stocks and Bonds... 
Cash in Banks. ns 
Cash in hands of Agents...... 
Interest Accrued on Loans and ‘Bonds. 


$407,600 .00 
737,545 .00 
119,844 .60 
148,640 .54 

13,189.78 


$1,426,819 92 





Net Premiums Received........ $815,184.62 
THIECHOSU LACHER <b. 4 5 ccc cus sheds ee nase 71,184.58 
Losses and I}xpenses s Paid 707,375 15 


Dividends Paid. 30,000 .00 


BERGEN TALLMAN, General Agent 
80 MAIDEN LANE NEW YORK 
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WEST VIRGINIA SURETY 
FAILS 
Colonel Joseph Button Named 
Receiver 

FILED NO STATEMENT FOR 1923 

company Organized in Delaware Was Ad- 
mitted to Virginia and Domiciled 
There a Year Ago 

Ricumonp, Va., March 25.—The West Vir- 
ginia Surety Company of Richmond was 
thrown into bankruptcy in the United States 
Court at Richmond yesterday, upon petition of 
Col. Joseph Button, Insurance Commissioner 
of Virginia, who has been named receiver. 
The company is said to be considerably im- 
paired. No annual statement was filed in Vir- 
ginia covering 1923 transactions. It entered 
that State first in 1922, when Robert Lecky, 
Jr, of Richmond and George Carrington, also 
of that city, became vice-president and secre- 
tary respectively. The company, at that time, 
filed its statement as of December 31, 1921. 

W. J. Lansley of Farmingdale, N. J., is pres- 
ident of the company and is said to have 
accepted sole responsibility for the conduct of 
the company prior to the time Mr. Lecky and 
Mr. Carrington assumed management. Mr. 
Lecky is also general agent for Virginia. He 
states unequivocally that the company has writ- 
ten no business in Virginia since he was given 
charge of its books and other records in Jan- 
uary. Most of the company’s business has been 
confined to writing contract bonds for road 
construction. 

The Virginia Insurance Department admitted 
the West Virginia Casualty to Virginia on an 
examination certified to by the Delaware In- 
surance Department. Most of the company’s 
business is in Delaware and Pennsylvania. It 
wrote a small amount ot business in Kentucky 
last year. 


Adjusters Gather for Travelers’ Conference 


Seventy head adjusters of the Travelers In- 
surance Company of Hartford are expected to 
attend a three-day conference at the home office, 
beginning Wednesday, March 26. The men will 
come from all over the United States and 
Canada, and will gather under the auspices of 
the liability department, with Secretary R. J. 
Sullivan and Charles Deckelman, presiding. 
The adjusters will he addressed at the open- 
ing session by President Louis F. Butler and 
Vice-Presidents Walter G. Cowls and William 
BroSmith. Wednesday evening they will be 
the guests of the Travelers Club, when that 
organization holds its annual banquet. 

New Casualty Company in Virginia 
Ricuatonn, Va., March 24.—The American 
Fidelity and Casualty Company has been in- 
Corporated in Richmond, with a minimum cap- 
ital of $250,000, and ::+ maximum capital of 
$1,000,000. The names of the incorporators 
have not been divulged, but it is understood 
that a group of Richmond attorneys are inter- 
ested in the company. 


Will Establish Accident and Health 
Department 

Topeka, Kan., March 24.—An accident and 
health department, if not a new and allied acci- 
dent and health company, is to be organized by 
the National Reserve Life of Topeka. The 
new department will write accident and health 
policies separate from the life business of the 
company. The company now writes the usual 
accident and disability clauses of life insurance 
companies in its life policies or by riders. But 
it proposes to issue accident and health policies 
as entirely separate from life policies when the 
new department is organized. It has not been 
determined whether or not a new company, to 
be controlled by the National Reserve, will have 
to be organized, or whether the business can be 

handled entirely through a new department. 





New Law on Automobile Liability 

3ALTIMORE, Mp., March 24.—Coverage for 
automobile liability must be by policies of in- 
surance rather than by policies of indemnity 
by the terms of a law just passed by the Mary- 
land Legislature. By the terms of some re- 
cent decisions some companies escaped payment 
in cases where the insured was bankrupt and 
therefore did not suffer a loss by liability claims 
This worked an obvious disad- 
vantage to the beneficiary. The leading com- 
panies have not tried to evade responsibility 
by such a technicality, and the law now puts 
all on the same footing in this respect. 


against him. 


Globe Indemnity Issues New Accident 
Policy 
The Globe Indemnity Company of Newark 
has issued a new form of accident and health 
policy. It is of such simplicity and so clearly 
stated as to be understood by the most unversed 
The new contract is to be known 
as the Disability 
and as its name implies provides for daily in- 
accident or 


in insurance. 
“Daily Indemnity Policy,” 
demnity for disability caused by 
disease. It gives daily indemnity at the rate 
of $1 per day for an annual premium of $11 
for Class 1 and 2 risks, with multiples of this 
on the same basis. It is purely a loss of time 
contract and 
death, but for 
as the loss of both hands, both feet or both 


eyes, it carries an indemnity for life. 


pays nothing in the event of 


serious dismemberments, such 


London & Lancashire Indemnity Company 
Opens Chicago Office 

A new and fully equipped branch office is to 
be opened in Chicago by the London and Lan- 
For 
some time a service office has been maintained 
at 108 South La Salle street, but this proving 
inadequate the big office in the Federal Reserve 


cashire Indemnity Company of Hartford. 


3ank building is the result. 


W. Van Winkle, secretary of the Commer- 
cial Casualty Company, Newark, has left on a 
trip to the Coast and will be gone for some 
time. Mr. Van Winkle intends to go over 
business conditions in San Francisco as well as 
looking after the affairs of his own organiza- 
tion out there. The trip will thus combine 
work and pleasure. 
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H. HAZELTON APPOINTED 
IN MAINE 
Becomes Field Supervisor for Massachu- 
setts Bonding and Insurance Company 
Franklin H. Hazelton has been appointed 
field supervisor in Maine for the Massachu- 
setts Bonding and Insurance Company. Mr. 
Hazelton will have temporary headquarters at 
Room 3, in the Davis Block, opposite the city 
hall, Portland, and will move at once from his 
present location in the Chapman National Bank 


FRANKLIN 


building. ; 

Mr. Hazelton is eminently qualified, both by 
experience and training, for the duties he now 
assumes and his appointment will meet with 
the approval of his many associates in the 
business. He will have full supervision of cas- 
ualty lines in the State and will be able to 
offer unusval facilities to the company’s repre- 
sentatives. 

Hervey J. Drake Resigns from New York 
Insurance Department 

Hervey J. Drake, counsel to the New York 
Insurance Department for the past six years, 
has announced his intention of resigning at the 
close of the present session of the legislature, 
when he will become a member of the well- 
known firm of House. Grossman & Vorhaus, 
attorneys-at-law. This is one of the oldest 
and largest law firms in New York city. Mr. 
Drake was appointed counsel to the Insurance 
Department by former Superintendent of In- 
surance Jesse S. Phillips in 1018, and reap- 
pointed hy Superintendent Francis R. Stoddard. 
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RAISE DEPOSITORY BOND RATE 
Experience in Fifteen Western States 
Necessitates Move 


BartmmorE, Mp., March 24.—The raising of 
rates for depository bonds in fifteen States is 
disturbing to those who hoped it would be 
possible to avoid this step. This raise is set 
forth as temporary. Practical considerations 
had to be faced. For three years the experi- 
ence of the small State banks in these fifteen 
States has been bad and no one can deny that 
it still is bad. A higher rate has certainly been 
earned. 

The sections where there is sound solid bank- 
ing do not feel disposed to scold about the sit- 
vation. Col. E. C. Hamilton, of the Fidelity 
and Deposit Company of Maryland, and many 
other men in the surety world, have worked 
hard to obtain relief for the stricken banking 
area. These efforts are still being made. 

The States for which the new rate applies on 
State banks having a capital of $25,000 and 
less are: Minnesota, Wyoming, New Mexico, 
Missouri, North Dakota, Idaho, Arizona, Kan- 
sas, South Dakota, Oregon, Utah, Oklahoma, 
Washington and Texas. 

The rating bureau announces that the annual 
premium will be 1 per cent on penalty of bond, 
subject to adjustment on average daily balances 
for twelve or more months at I per cent on 
such average daily balances with a minimum of 
one-half of I per cent on penalty of bond. 





Harry A. Kearney Is New Superintendent 
in Hartford Indemnity 

Harry A. Kearney recently became super- 
intendent of the fidelity and surety department 
in the New York office of the Hartford Acci- 
dent and Indemnity Company. Mr. Kearney 
succeeds Charles F. Riley, who resigned to 
become connected with the Busfield Machine 
Company of Haverhill, Mass. Mr. Kearney 
is very well known in insurance circles, as he 
has spent thirteen years in the business. 


Gilobe Has Second New Publication 

The Glope Indemnity Company of Newark 
has gotten out its second new publication within 
a few months, this one being entitled “Around 
the Globe in Greater New York.” A. Neuge- 
bauer, the editor, says that it is “for producers 
Teporting to the New York offices as an aid 
to increased production and a bulletin of timely 
insurance topics.” The back page of this pub- 
lication contains a very convenient list of de- 
partment heads in the New York 
gether with their telephone extension numbers. 


office, to- 


Etna Exhibit at Washington 

Hartrorp, Conn., March 24.—An educational 
exhibit of insurance advertising, prepared by 
the AEtna Life Insurance Company and its 
affliated companies, was shown last week at 
the Washington Hotel, Washington, D. C., in 
connection with the mid-year convention of the 
National Association of Insurance Agents, 
which was attended by insurance men from all 
parts of the country. Stanley F. Withe, assist- 
ant director of publicity, represented his de- 
Dartment at the meeting. 





FRANK S. NAPP PROMOTED 
Is Appointed Assistant Treasurer of New 
York Indemnity 


Frank S. Napp, of the New York Indemnity’s 
accounting department, was appointed assistant 
treasurer of that company last week. The 
promotion is one which will meet with favor 
among his associates as well as among his 
friends in insurance circles generally, for his 
consistent efforts have merited their present 
recognition. 

Mr. Napp is well qualified for his new post, 
having had more than ten years’ experience in 
the insurance business, both in underwriting 
and in company management. He began his in- 
surance career in the offices of the Newark 
Fire and remained in its underwriting depart- 


ment for three years, subsequently joining the 
home office force of the Commercial Casualty 
at Newark. He served in the accounting di- 
vision of that company for seven years and, 
on June 1, 1923, left to take up similar duties 
on the staff of the New York Indemnity. His 
advancement follows a rapid rise in that suc- 
cessful organization. 


Sun Indemnity to Add Burglary 

Department 

A burglary insurance department has recently 

been added to ‘the list of lines written by the 

Sun Indemnity Company of New York city. 

This department will be ready in the very near 

future to write business and will be superin- 
tended by R. A. Kearney, Jr. 














Make More Money in 1924 








fire policy. 


have come to him had he been able 


more money. 


COMPANY 


OF MARYLAND 


“The Bonding Company’”’ 
BALTIMORE 


Fidelity and Surety Bonds and 


Burglary Insurance 











John Doe has brought a new business to town. 
Fire Insurance but doesn’t know where to get it. 
acquaintances recommends Richard Roe. 
And later on he sells him some Burglary Insurance. 


If you aren’t already representing a surety company there’s no bet- 
ter time than right now to use the application below. 
you in touch with one of the oldest and strongest companies in the 
business—a friendly company which is enthusiastically concerned 
with the welfare and profit of all its agents. 


FIDELITY and DEPOSIT 





He wants some 
One of his business 
So Dick gets Mr. Doe’s 








One fine day Mr. Doe decides to bond his employes and goes to Dick 
for the bond. But Dick doesn’t represent a surety company. So 
he brokers the business with a surety agent down the street and 
thereby gets only a small part of the sizable commission that would 


to place the business direct. 


With the use of Fidelity and Surety Bonds increasing every year’ 
it behooves every insurance agency to make a connection that will 
enable them to promptly meet their clients’ needs in these lines. 
Otherwise, they are going to miss a lot of opportunities to make 


It will put 


Production Department, 
Fidelity & Deposit Company, 
Baltimore, Md. 


i 
i} 
' 
' 
1 If you are not already adequately rep- 
| resented in this territory I will be glad 
j to have full information regarding an 
} agency connection with your Company. 

! 

I 

i 

' 

L] 
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(Signed) 
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HALEY FISKE TELLS WHY 


Relates Story of Causes and Events 
Leading to Establishment of 
Canadian Branch 


RELIEVES CONGESTION IN NEW YORK 





President Feels Selection of Ottawa to Be 
Particularly Fortunate—Office 
Now Operating 

On Tuesday night, March 11, A. F. C. 
Fiske, third vice-president of the Metropolitan 
Life Insurance Company, in charge of the 
Canadian head office, left for his new station 
at Ottawa, Canada. He went one day earlier 
than had been his original intention. 

The opening of his offices is a much more 
significant matter than the facts indicate, though 
they are significant enough. Why, for instance, 
should not the company continue to direct its 
Canadian offices from New York as-it always 
has done? Certainly that method was success- 
ful, for the Metropolitan has nearly $600,000,- 
ooo of insurance in force there and about one- 
sixth of the population holds its policies. The 
proportions are nearly the same as obtained for 
the company in the United States. 

From President Haley Fiske, TH& SPECTATOR 
gathered the fact that there are two reasons 
for this move, although he was primarily actu- 
ated by only one. Some months ago Mr. Fiske 
found that the home offices, at 1 Madison 
square, had become not only inadequate but so 
crowded as to make further expansion in them 
impossible. His colleagues proposed several 
methods of alleviating the situation, one of 
them of course to extend ownership around the 
another being to buy several 
in the Bronx. In Mr. Fiske’s 
was the success of the Pacific 


home building, 
acres of land 
mind, however, 
coast head office and it seemed to him that the 
most feasible plan would be to establish a sec- 
ond office. 

The advantages of such a plan, as he saw 
them, were that thereby the problem at the 
home office would be immediately relieved at 
a cost many times below any plans by which 
the company could increase its facilities in New 
York or vicinity, and at the same time the 
present home office, with its central location, 
would continue to be utilized. 

Many things influenced the selection of the 
Canadian territory as the one to be separated 
hut chief among them was the fact that Mr. 
the fact that 
the Canadians would appreciate such a move. 


Fiske had been made aware of 


The Dominion has developed a national feeling 
which makes its citizens take a great pride in 
Proper recognition of it as a distinct country. 
Mr. Fiske also realized that significance of its 
rapid development and the fact it is extremely 
large territory to be covered as such. 

The selection of Ottawa as the proper loca- 
tion for the new office was a move upon which 
Mr. Fiske prided himself when talking to the 
representative of Tue Specrator.. He pointed 
out that it is the seat of the Canadian Govern- 
ment and that that fact alone is sufficient 
reason for the presence there of the new head 


office. Secoudly, he found that most of the 
companies locating in Montreal or 
Toronto and that property there was very ex- 


were 


pensive. 

Mr. Fiske having decided upon Ottawa as 
the location, almost at once visualized, from 
previous visits, the spot where the office should 
be. The property, secured with considerable 
effort, stands on the most prominent corner in 
the city, directly across the park which fronts 
the Parliament buildings and in plain view of 
the leading hotel as well as from the railroad. 
As Ottawa is a favored tourist spot for 
Canadians, this is a distinct advantage. Mr. 
I‘iske stated that he believed it had been 
secured at one-sixth the amount of money 
which it would have been necessary to expend 


for a favorable location in Toronto or 
Montreal. 
Prays Bic Part in CANADIAN EcoNOMY 


By this move Mr. Fiske expects, in his own 
language, “that we have made visible some- 
thing that has hitherto been invisible.” In 
other words, the company has played a very 
large part in Canadian economy, but quietly 
and somewhat obscurely. 

How great a part can better be appreciated 
by knowledge of the fact that the company has 
invested its entire reserves on Canadian busi- 
ness in Canadian properties, although not legally 
bound to invest one single penny there, except 
for two years during the war. 

The only real difficulty encountered in the 
development of the plan was in the end easily 
overcome. The Canadian laws 
are similar to those of the United States and 
in consequence there was some embarrassment. 


immigration 


This was overcome, however, when the Super- 
intendent of Insurance of Canada represented 
to his colleagues that the Metropolitan staff 
are composed of experts, and therefore entitled 
to exemption from the law. 

A. F. C. Fiske has gone to take charge of 
a head office which has more life insurance in 
force than any one of a great many companies. 
Over 400 employees will constitute the nucleus 
of an ever-growing staff, applications will be 
received, policies issued, death claims paid, wel- 
directed; in short, it will be a 
Canadian heme office. This office will be the 
leading life insurance institution in Canada. In 
fact, President Fiske himself aptly commented 
upon the situation when he said, following a 
statistical address on the growth of the life 


fare work 


insurance business in Canada by the Superin- 
tendent of Insurance for Canada, “Why, Mr. 
Superintendent, we made those figures.” 


Southeastern Life Plan Makes Hit 


A few months ago the Chamber of Commerce 
if Greenville, S. C., arnounced that it would 
erect a ten-story building without cost to the 
members of the Chamber through a plan orig- 
inated by the Southeastern Life Insurance 
Company of Greenville. 

The Southeastern Life plan is made possible 
through its well-known practice of investing 
life insurance premiums in the communities in 
which it collects them. 
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BECOMES VICE-PRESIDENT OF SAN 
JACINTO LIFE 
J. S. Edwards Promoted from Secretary— 
Company Made Excellent Progress 

J. S. Edwards, former secretary of the San 
Jacinto Life Insurance Company, Beaumont, 
Texas., was elected vice-president of the com- 
pany at the annual meeting of the board of 
directors held recently. At the same time 
George A. Wells: was elected secretary and 
Kyle Wheelers, assistant secretary. H. M. 
Hargrove was re-elected president. 

Mr. Edwards joined the company at the time 
of its organization ten years ago and has been 
secretary during that period. Mr. Wells has 
also been with the company since organization, 
having been assistant secretary. 

At the meeting referred to the annual report 
of the company was presented to the stockhold- 
ers. Advances have been made in every de- 
partment and the company had a very low lapse 
ratio, showing that its business is stable. Ap- 
proximately $16,000,000 of insurance is in force 
in the San Jacinto and it has assets amounting 
to $1,729,880. This latter figure represents a 
gain during the year 1923 of over $500,000. 
The surplus to policyholders has reached the 
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CoMPANY, BEAUMONT, TEXAS 


THE 


amount of $259,647, this being a substantial gain 
over the previous year. 

The company is planning the erection of a 
handsome new office building in Beaumont, a 
cut of which is shown herewith. 


—The Victory Life Insurance Company of Topeka 
has just celebrated its third anniversary with the 
writing of the biggest single month’s new business in 
the history of the company. This is the youngest life 
company in Kansas. In February the company staged 
a contest among its agents and the result was the 
piling up of a large amount of new insurance. 
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The Controlling Power of Language 
Fifth Paper 

There are a few life underwriters who are so highly trained 
that they may justly claim that they are professional men. But 
agents in general will not be recognized as professional men un- 
til they stop calling themselves salesmen. A lawyer does not 
talk about selling his opinions; a doctor does not describe himself 
as a salesman, and the architect does not ask people to pur- 
chase his wares—he gives professional advice, and renders pro- 
fessional services to his clients. 

Thus it should be with the life underwriter. His province 
is to offer expert advice, and to exercise professional skill in 
serving his clients as long as they need his counsel. He does not 
sell something to a customer and then go away. Like the law- 
yer, or family physician, his relations with each client must be 
of a permanent character. He supplies a client’s present needs, 
and stands ready to provide for his future needs. 

The needs of a young man may be few, or his resources may 
be limited, but as he grows older new needs will develop, or 
larger resources may enable him to supply needs that were at 
first beyond his reach. And changed conditions may make it 
necessary to modify or readjust the policies he holds. At such 
times he will require the services of an expert adviser. 

This being so, the life underwriter should employ _pro- 
fessional language, and do his work in a professional way; and 
should say nothing that will give the impression that he is a 
drummer or a clerk. The converse of the old proverb, ‘‘Give a 
dog a bad name and hang him,” is this: Give a deserving man a 
good name and it will add to his dignity and efficiency. 

It should be the ambition of every life underwriter to practice 
his calling as a profession, and to be recognized as a professional 
man. And nothing will aid him more in bringing this about 
than to stop calling himself a salesman, and to stop offering in- 
surance as a shopkeeper might offer ordinary merchandise. He 
must at all times describe his work in the familiar language ordi- 
narily employed to describe the activities of those who are 
engaged in the so-called learned professions. 
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FEBRURAY SALES HIGH 


,mount of Life Insurance Sold Is 12 
per Cent Greater Than in Same 
Month Last Year 





ONLY ONE SECTION SHOWS DECREASE 





Figures from Life Insurance Sales Re- 
search Bureau Argue Success for 1924 
_—Increases Range from 2 to 33 
Per Cent 
Sales of ordinary life insurance in the United 
States during February were 12 per cent above 
the corresponding period of last year and 1 
per cent above those for January of this year, 
cording to figures just published by the Life 
Insurance Sales Research Bureau of New York. 
Sales by companies which had in force over 88 
per cent of the total legal reserve ordinary in- 
surance amounted to $546,521,000 of insurance 
during February of this year, as compared to 
$485,930,000 of insurance in February of last 
year. This is an increase of 32 per cent above 

the figures for February, 1922. 

Of the nine geographical sections into which 
the country is divided, the East South Central 
is the only one showing a decrease. A decrease 
was also reported for this section for January. 
These decreases are partly explained hy the fact 
that the sales in 1923 were abnormally high. 
The remaining sections all show increases rang- 
ing from 2 per cent to 33 per cent, with the 
Pacific at the top of the list. The Middle At- 
lantic and East North Central divisions, both 
industrial sections, each showed an increase of 
16 per cent above last year. The agricultural 
West showed only a slight increase. 

In fifteen States the sales for February of 
this year were below those of last year, but in 
all but two of these same States the sales were 
higher than for February, 1922. 

Sales in the United States for the twelve 
months ending February 29, 1924, were $6,723,- 
864,000, as compared to $5,642,331,000 for the 
twelve months ending February 28, 1923. 

Sales in Chicago, Cleveland, Detroit and 
New York were higher for February, 1924, 
than for February, 1923. Boston and Phila- 
delphia show a decrease. Cleveland and Detroit 
show the greatest gains—26 per cent increase 
for both cities. 


Peoples Life Buys Century Life 

INDIANAPOLIS. IND., March 24.—The Peoples 
Life Insurance Company of Frankfort, Ind., 
has completed the purchase of the Century Life 
Insurance Company of Indianapolis and com- 
plete merger of the two organizations will be 
effected when approval of the stockholders of 
the Century Life is obtained. 

Both companies are old line, legal reserve 
institutions. The Century Life is capitalized at 
$200,000, has assets of $453,713, liabilities (in- 
cluding legal reserves, of $244,119, surplus of 
$9518, and total insurance in force as of Sep- 
tember, 1923, of $7,431,000. The company was 
organized in 1917, and has had a steady growth 
since that time. Its home office is in the Occi- 
dental Building in Indianapolis. Thomas J. 











FARLES POM: amen 
LIFE UNDERWRITERS | 


a BY WILLIAM ALEXANDER 
2. The Resourceful Cat 








With a broad grin 
on his face, Mr. 
Thomas Cat came 
chuckling into the liv- 
ing room after show- 
ing a visitor the door. 

“What are you 
laughing about >” said 
Mrs. Cat. 

“Oh,” said her husband, “I’m amused at the ease with which I got rid 
of that life insurance agent. 

““What did you say>” inquired Mrs. Cat. 

“T told him,” replied her husband, “that as cats have nine lives I have 
no use for insurance.’’ 

“But that isn’t true,” said his wife. 

“That doesn’t matter,” said her husband, “it was accepted as gospel 
truth by the agent and he went away.” 

The very next day Mr. Cat was run over by an automobile, and Mrs. Cat 
was left a widow with seven small children. 

Looking up from Hades, and seeing his widow’s struggle to make both 
ends meet, Mr. Cat began to laugh on the other side of his mouth. 





APPLICATION: 


The agent who fails to distinguish between mere excuses and honest 
objection, not only loses money, but is responsible for much of the misery 
that falls upon innocent women and children. 


intended to publish this series of Insurance Fables in book form as they contain im- 
ducational hints for the training of agents 
Copyright, 1924, by The Spectator Company. New York. 


is president; Albert Seaton, vice-presi- duce a certain amount of paid-for business. 


Owens 
In his letter to the companies Superintendent 


dent; C. T. 
Cannon, treasurer. 
The Peoples Life Insurance Company is a 


Tuck, secretary, and William T 
Stoddard states that his attention has been 
called to the fact that a number of life insur- 
Frankfort institution, a legal reserve company, ance companies have adopted a practice under 
with assets of $3,067.681.48. It is capitalized 


at $100,000, and has a surplus more than four — are 


which allowances for office and other expenses 
made contingent upon the production of 
times the amount of its capital stock issue. Its specified amounts of new business. In Super- 
total insurance in force, as of December 31 last. — intendent Steddard’s opinion the reimbursement 
was $27,000,000, or an increase when compared — of an agent for such expenses, where the reim- 
with September, 1923. of more than $3,000,000.  bursement is contingent upon the production of 
It does a general business in underwriting life 
\lichigan and 


specified volume of new business. must be 
insurance in Indiana, Illinois, considered to be in the nature of a reward or 
Its home office is at Frankfort and it is compensation based upon the volume of .new 
However. says Mr. Stoddard, a com- 


agree to pay office and 


Ohio. 
known as a well managed, conservative, legal — business. 
reserve insurance company. pany may, of course, 
——— —— other agency expenditures based on percentages 

SUPERINTENDENT WARNS COMPANIES © of new premiums. 
Tells Them Payng Office Rent of Agents Dene! 
for Specified Amount of Business George L. Hunt Resigns from Guardian 

Is Law Violation Life 

George L. Hunt. superintendent of agencies 
of the Guardian Life of New York, announces 
his resignation from that position on April 1 
to return to the general agency field. Mr. Hunt 
has become connected with the Hartford gen- 
eral agency of the New England Mutual Life 
Insurance Company of Boston, and his agency 


will be known as Robben & Hunt. 








A notice has been sent out by Superintendent 
of Insurance Francis R. Stoddard, to all life 
insurance companies operating in New York 
State, to make them cognizant of the fact that 
it is a violation of section 97 of the insurance 
law for a company to make an allowance to an 
agent for expenses incurred by rent and other 
agency expenditures on condition that he pro- 
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SALESMEN WANTED! 


Reliable Men in Arizona, New Mexico and Texas 


for. All or Part Time to Sell Old Line Life 


Insurance. 


Attractive Policies. 


Liberal Commissions. 


Both 


Standard and Sub-Standard Risks. 


If You Are Already Writing Insurance Stop That 


Leak in Your Income by Placing Your Declined 


Business With Us. 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 


Thursday 




















PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 


CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 


Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 
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| Policy Loans and Premium Notes within Reserve........... 
| Cash in Office and Banks. . 


| Legal Reserve for Policyholders.... 
| Interestiand Rents Paid im Advance... :. . 6.666 0ceccsveee cs 


| Borrowed Money. 
| “WResarved tor (eontineen neg: oii. oc shs coo c.d)slco.cbagnies oclaub 
| DAtbother Tiabilities.. . 2... secs eee os 

Capital Stock 
1 AGRO RIS 58 So aoe. 5 os, ols ecoceae-c a coe oe 





TENTH ANNUAL STATEMENT, DECEMBER 31, 1923. 
ASSETS 


Mortgage Loans and Real Estate . . $1,376,784 .16 
156,209 .54 
me 145,486.25 


Uncollected and and Deferred Premiums 





37,634.15 || | 


| Snterest and Rents Accriéd «0... 5... sc 6 oe occ sce veneas 3,929.62 || | 
Due trom Other Companies... iss ws: 6 osc 0 ohn io ew aw ab atevaweee 8,062.30 |} | 
Other Assets........ 1,774.09 I] § 


$1,729,880.11 | 


LIABILITIES 
SAR MEA 4371.28 


Other Liabilities to Policyholders 
3,766 .03 


BSS tress toen coe ea eee ea aes 
737,618 .50 
15,000.00 
$393.63 


Pe acta iet Slee aa aoc AED CODA OG 

59,647 .39 
Surplus to Policyholders in Addition to Reserve Required by 
Fe ee Hoa bh lei od base bee” Sate ie, aceon soc car ere ore Didee Cate ete 


. $691,795.58 | 


9,287.70 | 


259,647.39 | 


$1,729,880.11 | 


| Mdmitted Assets... <2 6.0550 ceckccvecces $1,729,880.11 


| Reserve for Policyholders.................. $691,795.58 
| Surplus to Policyholders................... $259,647.39 
Insurance in Force....................00:; $15,007,763.00 
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IN PRESS 


THE ESSENCE OF 
LIFE INSURANCE 


By William Breiby, F.A.S. 


Associated with the firm of Fackler 
and Fackler, Consulting Actuaries, 
of New York City, one of the oldest 
and best known actuarial firms in 
the United States. 


Basic Principles Clearly Explained. 
Only a Knowledge of Simple Arith- 
metic is Needed to Understand 
Demonstrations. 


This Valuable New Book Contains 
Definitions of Commonly Used 
Words and Phrases, and Chapters 
Devoted to 


THE FUNCTIONS OF LIFE INSUR- 
ANCE AND HOW PROVIDED; 
KINDS OF LIFE INSURANCE POLI- 
CIES; BASIC PRINCIPLES; CALCU- 
LATION OF NET PREMIUMS AND 
RESERVES; PRACTICAL OPERAT- 
ING FUNCTIONS; LEGAL RESER- 
VES OTHER THAN FULL NET 
PREMIUM RESERVES; LIFE _ IN- 
SURANCE POLICIES; ADDITIONAL 
BENEFITS; OTHER EXTENSIONS 
OF SERVICES; COMMENTS ON 
CERTAIN FEATURES OF THE BUSI- 
NESS; MORTALITY TABLES AND 
FUNCTIONS DERIVED THERE- 
FROM; HINTS TO AGENTS. ALSO 
NUMEROUS TABLES. 


PRICE, in Cloth Binding $3. 


Discounts on quantity orders 


THE SPECTATOR COMPANY 


Publishers 


CHICAGO NEW YORK 














Presbyterian Ministers Fund Has Satis=- 
factory Year 

The oldest life insurance company in the 
country, the Presbyterian Ministers Fund of 
Philadelphia, now in its one hundred and sixty- 
fifth year, achieved very gratifying gains dur- 
ing 1923. Some of ‘the increases made last year, 
as compared with the results in 1922 were, using 
round figures, as follows: In admitted assets, 
$965,000; in policy reserve, $992,000; in sur- 
plus, $51,000; in premium income, $111,000; in 
total income, $157,000; in new business written, 
$742,000, and in insurance in force, $3,449,000. 

The Fund specializes in the insuring of min- 
isters of evangelical denominations, thus 
enabling them to provide sound protection for 
their families. It has satisfactorily increased 
in the scope of its coverage as well as in its 
financial strength during many years past. 

The Fund, on December 31, 1923, possessed 
admitted assets aggregating $13,250,054; its 
policy reserve was $11,777,459, and after having 
set aside a reserve of over $231,000 to cover 
excess mortality, adverse security values and 
other possible contingencies and to provide for 
a new building, as well as a reserve of over 
$348,000 for dividends payable to policyholders 
in 1924, and reserves for all actual liabilities, 
the Fund shows a surplus (unassigned funds) 
of $744,730. 

Last year was the best on record for the 
Presbyterian Ministers Fund, so far as new 
business was concerned, this having reached the 
sum of $5,635,119. It closed the year with 
$40,199,406 of insurance in force, which is a 
larger amount than ever before in the long and 
honorable history of the Fund. Premium re- 
ceipts last year amounted to $1,832,899, the 
total income having heen $2,349,993, and the 
amount of income saved $1,007,672. The pay- 
ments to policyholders, which amounted to $1,- 
206,109, were about $19 000 in excess of those 
in 1922 and included over $326,0c0 of dividends 
to policyholders. 

The exceptionably favorable selection in favor 
of the Fund in the acceptance of new business 
is indicated by the fact that the expected mor- 
tality was, in 1923, over $447,000, whereas the 
actual mortality was but $136,000, so that there 
was a gain from this source alone of over 
$311,000. 

Among the resources of the Presbyterian 
Ministers Iund are: Real estate, $256,004; 
mortgage loans, $156,410; cash, $25,417; bonds 
and stocks, $9,176,997; ground rents, $40,050: 
interest due and accrued, $136,809; uncollected 
premiums, $583,627: loans to policyholders on 
the company’s policies, $2,885,080, and col- 
lateral loans, $66r. 

Manifestly, the year 1923 was the most favor- 
able one in the history of this well conducted 
and prosperous organization, which dates back 
to the year 1759—many years before the inde- 
pendence of this country was established. The 
I‘und yearly extends its field of usefulness 
throughout the restricted class of persons to 
whom its protection is available, which restric- 
tion naturally precludes the writing of such 
large amounts of life insurance as could be 
written if the Fund accepted general business. 
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The Fund does not employ agents for securing 
its business, but obtains its new business by 
correspondence under the system devised by 
President Perry S. Allen. and which has proved 
its utility by producing last year over $5,600,- 
000 of new business. This system enables the 
Fund to conduct its business at a very low 
expense, its total experditures last year, aside 
from payments to policyholders, having been 
but $136,212, while the income exceeded the 
disbursements by over $1,007,000. 

For thirty years past, Perry S. Allen, who 
is president and actuary of the Presbyterian 
Ministers Fund, has administered its affairs so 
as to constantly increase the volume of busi- 
ness and financial strength of the Fund, which 
has now been operating continuously for 165 
years and gives promise of a long future of 
usefulness. 


Haley Fiske Has Birthday 


Ten managers of the Metropolitan Life In- 
surance Company, New York, visited their 
president Tuesday, March 18 and, in honor of 
his seventy-second birthday, presented him with 
a bronze clock and lamp. Mr. Fiske has been 
in the service of the company for fifty-one 
years and, last year, when his fiftieth anniver- 
sary was completed, the event was made the 
occasion for a country-wide celebration. 

Mr. Fiske in accepting the gifts expressed 
himself as being highly gratified with this re- 
newed evidence of esteem from his managers. 
The donors were from New York, Brooklyn 
and Northern New Jersey. 





“Write your 
name here, 


<\UT before a prospect hears 
these words, he has been 
| told of the many benefits 
iG fe) Life Insurance holds for 
———— him and his loved ones, and 
when he signs on the dotted line, he 
does sojbecause of certain things he 
wants to!accomplish in the future. 
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An agent also is looking into the 
future when he writes his name on 
the dotted line of an agency contract. 
He wants liberal first year commis- 
sions and good renewals, easy to earn. 
He wants policies that are attractive, 
and he wants to be a man among 
men, and not merely a cog in a ma- 
chine. 


If you are looking for such things— 
write in confidence to— 


The Cleveland 
Life Insurance Company 
WM. H. HUNT, President 


HOME OFFICES 
CLEVELAND, OHIO 














Life Insurance 


THE SPECTATOR 

















unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the |best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








Promotions in American Life Reinsurance 
Company 

Following the recent annual meeting of stock 
holders of the American Life Reinsurance Com 
pany of Dallas, Tex., at which the old directors 
were re-elected, the election of officers resulted 
in the promotion of Fred D. Strudell 
secretary and actuary to vice-president and actu- 
ary, and Morton Bigger from assistant secretary 
to secretary. The other officers are as follows: 
President, A. C. Bigger; vice-president, Hugh 
E. Prather; medical director, Dr. C. W. Simp- 
son; agency manager, Ilenry Camp 

As of March 10, 192; the company reports 
$43,500,000 of insurance in force, against $o,- 
500,000 during the preceding year. Thus far 
in 1924 the company’s new business is much 
ahead of last year’s in the corresponding period. 

An examination report highly commends the 
company’s mortgage loan 
States that its affairs are in excellent condition ; 
its funds are safely and profitably invested; it 
has a large surplus, and it “is ably managed by 
insurance men of experience and recognized 


from 


Harris. 


investments, and 


ability, who have unselfishly chosen to build a 


strong institution along sane and _ practical 


lines.” 





A Company with Friends 
Everywhere 


The agent who is selling insurance in 
this Company, which for seventy-three 
years has been rendering unexcelled 
service, does not work alone. Wherever 
he may be, he finds enthusiastic friends 
ready to help him by testifying that there 
is no better company in the land than the 
old Massachusetts Mutual. Its enviable 
record for service and the low net cost of 
the protection furnished make a combina- 
tion that assures success to any real 
worker in the field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


Massachusetts Mutual! 


Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 














New Edition of Vital Statistics Published— 
Work on Blood Pressure 

An entirely new and very much enlarged edi- 
tion of the book entitled the Elements of Vital 
Statistics, by Sir Arthur Newsholme, Ashley 
House, Shalford, 
published. The revised edition, 
print, contained 353 pages and was _ published 
in 1899 in London, and also in New York by 
the Macmillan Company. The present edition 
has been entirely rewritten and its preface is 
dated March, 1923. It contains 623 pages and 
is published in London by George Allen & 
Unwin, Limited, Ruskin House, 40 Museum 
street, W. C. 1, and in New York by Appleton 
& Company. 

The new edition contains fifty-one chapters, 
as against in the previous one. 
There are also many important appendices in 
the new book. A complete review of this work 
from the pen of Dr. Frederick L. Hoffman was 
published in THE Specrator of January to. It 
may be ordered through The Spectator Com- 
pany at $7.50 per copy 


Surrey, Iéngland, has been 


now out of 


twenty-nine 


BLoop PRESSURE 
Another recent publication of D. Appleton & 
Company is a volume entitled Blood Pressure. 
The authors are Lewellys T. Barker, M. D., 
i ee) Be 


Johns 


professor emeritus of medicine in 


Hopkins University, and Norman B 
Cole, M. D., assistant in clinical medicine in 
Johns Hopkins’ University. The book goes into 
causes, effect and remedy and, in plain, read- 
able English, gives the information which the 
public would like to upon this much 
mooted question. The book may be ordered 
through The Spectator Company. Price $1.25 
per copy. 


have 





Officers of Southern Union Life Purchase 
Fort Worth Life 

The controlling interest in the stock of the 
Fort Worth Life Insurance Company of Fort 
Worth, Tex., has been purchased by L. Mistrot, 
Tom Poyner of Waco, Tex., and E. M. Wilson 
of Bartlett, president, vice-president, and one 
of the chief stockholders respectively of the 
Southern Union Life of Waco. In the Fort 
Worth Life Company they have been elected 
to exactly the same pcsitions, with the excep- 
tion of Mr. Wilson, who has been made treas- 
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a. 


urer. by this merging of the two Companies 
it is expected that added benefits will be alles 
to policyholders. Mr. Poyner has definitely 
decided that the Fort Worth Life Company wil 
remain in Fort Worth, instead of movit 


' Ing to 
Waco, as was generally expected. 





Patch & Co. Move to New Office 

Patch & Co., Inc.. insurance agents and 
brokers of Philadelphia, have announced the 
removal of their offices from their present loca- 
tion at the corner of 15 and Chestnut Streets to 
the New Franklin Trust Building. The firm 
is one of the most successful insurance agen- 
cies in the Quaker City and has built Up a 
large clientele through widespread activity and 
careful selection of risks. 

Coincident with the announcement of removal, 
Patch & Co. have sent out notifications of the 
fact that Philip O. Davis, formerly associated 
with the Edward A. Woods agency, in Pitts- 
burgh, of the Equitable Life Assurance Society, 
has been appointed manager of their life insur- 
ance department and has already assumed his 
new duties. Mr. Davis is well known as a 
producer of merit and supervision of all the 
affairs of the department will be under his 
control. 


Becomes Director of Equitable 
Joseph B. Shea, president of the Joseph 
Horne Company, Pittsburgh, has been elected 
a director of the Equitable Life Assurance So- 
ciety of the United States, New York, He 
succeeds the late Willis McCook in represent- 
ing that territory. 





American Life 
Reinsurance Co 


OFFICES 


DALLAS 
MAGNOLIA BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
FRED D.STRUDELL, Vice-President 
MORTON BIGGER, Secretary 
C. W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 
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HOLD SALES CONGRESS 
Life Underwriters Gather for One- 
Day Meeting in Philadelphia 
HALEY FISKE A SPEAKER 








esident of Metropolitan Life Says De- 
preciation of Railroad Securities Af- 

fects Insurance Policies—Evening 

Banquet Attended by Promi- 
nent Officials 

The life underwriters’ associations of Harris- 
burg, Trenton, Wilmington and Philadelphia 
gathered in the last-named city on Friday, 
March 21, for their fourth annual sales con- 


Pr 


gress, notification of which was printed in 
THE Spectator recently. The meeting proved 
to be the most successful yet held in that terri- 
tory, many prominent executives and company 
oficials attending, as well as more than 1000 
life insurance agents. lIlaley Fiske, president 
of the Metropolitan Life, was the chief speaker 
on the program and gave his hearers a new in- 
sight into the far-reaching effect of funds in- 
vested in life insurance policies when he pointed 
out the relation between railroad securities and 
the life insurance world. Mr. Fiske urged life 
underwriters to visit their assureds and warn 
them of the danger to the value of their poli- 
cies if railroads, public utilities, and similar 
industries were constantly hampered in their 
interference 
The 


productivity by governmental 
through ill-advised legislation. 
declared that the life 
throughout the country have invested about $2,- 
250,000,000 in railroad and public utility stocks 
and bonds and that a total of about $3,250,000,- 
000 has been invested by them in mortgages and 
real estate. The connection between these in- 
dustries and the institution of life insurance is 
thus obvious and anything affecting the one 
is certain to he reflected in the rise or fall of 
the other. 

The speakers who addressed the sales con- 
gress included: Graham C. Wells, president 
of the National Association of Life Under- 
writers; Professor H. W. Hess, of the Uni- 
versity of Pennsylvania; Emma H. Ditzler, 
New York, of the Connecticut Mutual Life; 
Paul Clark, of Boston, general agent of the 
John Hancock; Albert B. Kelley, Philadelphia, 
of the Equitable of New York; L. A. Cerf, 
Jr, New York, of the Mutual Benefit; Charles 
Gilman, past president of the Boston Associa- 
tion of Life Underwriters; E. M. Pratt, of 
Marschalk & Pratt, New York; Griffin M. 
Lovelace, director of the Life Insurance School 
of New York University; Mrs. Laura B. 
Patrick, Philadelphia, of the New York Life: 
William J. Graham, of New York, vice-presi- 
dent of the Equitable Life, and Paul Loder, 
Philadelphia, of the Provident Life. 

A banquet was held in the evening and the 
majority of those attending the sales congress 
Were present. Frederick G. Woodworth, pres- 
ident of the Philadelphia Association of Life 
Underwriters and a guest at the sales congress 
of the Life Underwriters Association of New 
York during the previous week, acted as chair- 


speaker 


insurance companies 


man of the activities and introduced the speak- 
ers. At the speakers’ table, in addition to those 
already mentioned, were the following promi- 
nent company officials: Clifton Maloney, pres- 
ident of the Philadelphia Life; Walter Le Mar 
Talbot, president of the Fidelity Mutual Life; 


Asa S. Wing, president ef the Provident Mutual 


Life; Robert K. Eaton, vice-president of the 
John Hancock Mutual Life; Williard |. Hamil- 
ton, vice-president and secretary of the Pru- 
dential; T. Louis 
the Guardian; William H. Kingsley, vice-presi- 
dent of the Penn Mutual; Albert Short, vice- 
president of the Girard Life, and presidents of 


Hansen, vice-president of 


several life insurance associations. 


OPENS NEW BUILDING 
Provides for 





Northwestern National Life 
Expansion 


The Northwestern National Life Insurance 
Company of Minneapolis announces the open- 
ing of its new $700,0co home office to take place 
With the opening of the new 
building Park, the most 
beautiful spots in Minneapolis, it is expected 
that a new era in the history of the company 
As a result of a tremendous 
increase in business, the company has been com- 


early next week. 


on Loring one of 


will be begun. 


pelled to enlarge its staff of employees to such 
an extent as to necessitate the opening of larger 
offices. 

This requirement has been most faithfully 
carried out in the construction. The building it- 
self is of triangle shape and covered with In- 
It presents a most im- 
posing appearance. It stands three stories high, 
and is of Georgian style of architecture, the 
the Colonial architecture. In 
addition to its beauty of style an unusually 
The building 
is thoroughly fireproofed, as its structure is of 
steel with reinforced concrete. 

Every feature that exemplifies the newest and 
most complete type of insurance building has 
been employed to make this home office a model 
A printing department, cafeteria 
with stage for public speaking, dramatics and 
employees’ locker and rest 
rooms, laboratory, dispensary, library, sound- 
proof rooms for noisy apparatus, latest heat- 
plumbing, and equipment, 
garages, shipping and receiving facilities with- 
in its own property, which convenience was se- 
cured through the purchase of the adjacent 
property—these are some of the many features 
which illustrates how carefully the planning 
was accomplished. Hewitt & Brown of 
Minneapolis, the architects, by taking the man- 
agers of the company on an inspection trip 
which covered most of the great home offices 
of the country, were able to select those really 
essential and economic conveniences and to dis- 
card others that had proved inefficient. 

Of the interior the feature that makes the 
biggest impression is the 20,000 square feet of 
unobstructed working space on the main floor. 
This feature is absolutely unique—nothing like 
it is to be found in any other building—and 
possible to transact departmental 
business without difficulty. 
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diana white limestone. 


forerunner of 


large window area is provided. 


of its kind. 


motion pictures, 


air-washing 


ing, 


makes it 


Life Insurance 








CUTS OUT PLEASURE TRIPS 


R. W. Stevens Announces New Policy 
for Agency Meetings 


WILL USE HOME OFFICE 


Finds That Home Office Employees Are 
Just as Deserving as Agents 

R. W. Stevens, president of the Illinois Life 
Insurance Company, Chicago, II1., in announcing 
when and where the 1924 meeting of the $100,- 
ooo Club of the company will take place, 
declares that his company is discontinuing the 
practice of taking a number of its agents on a 
pleasure trip as a reward for writing $100,000 


in new business during a certain specified period. 


In consequence, the meeting this year will be 
held at the home office during the last week in 
August. The decision of the Illinois Life to 
confine its agency gatherings to either the home 
office or some office in the territory in which 
they operate, instead of making an itinerary for 
the purpose of pleasure, is based on the follow- 
ing conclusions, according to Mr. Stevens: 

The only legitimate reasons for an agency 
gathering, the expenses of which are paid in 
whole or in part by the company, are: To 
elevate the standard of the representatives of 
the-company ; to develop their productive powers 
and increase their earnings, and to bring them 
into as close personal relations with the home 
office of the company as it is possible and practi- 
cal to maintain. 

Mr. Stevens believes that these collective 
pleasure trips do not promote any of the fore- 
going objects. This the company has learned 
from the experiences of many years during 
which the system has been in force. Far from 
the furthering of these objects Mr. Stevens 
holds that they retard them. One of the things 
that a life insurance company most requires 
is to build up a reputation for thrift, and Mr. 
Stevens declares that the squandering of large 
sums of money for the pleasure of the agents 
will serve only to put the commission rates on 
an unsound basis. Another important fact was 
brought out by him. 
companies are beginning to discover that the 
kind of business written by agents under this 
stimulus is not the type best suited to the com- 
panies and to the policyholders. 

Mr. Stevens point out that this system, car- 
ried on by so many life companies, is not fair 
to the office worker who labors faithfully day 
in and day out in the company’s offices. If° 
the agent is to be given a long pleasure journey, 
why not the loyal office worker? Mr. Stevens 
reports that in considering the matter from this 
angle it is quite clearly demonstrated to be one 
of the most unfair and despicable of practices. 


This was: life insurance 


And after thoroughly considering it from these 
the true 
such a practice the Illinois Life felt that the 
least it could do was to strike a blow in the 
right direction by abolishing it. 


points and realizing significance of 


—At a recent meeting of the stockholders of the 
Farmers and Traders Life Insurance Company, Syr@ 
cuse, N. Y., E. W. Henre was promoted from the 
office of secretary and actuary to become 
secretary actuary. 


assistant 


and 
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“he Steadying hand in 
NATIONAL progress 


Every project vital to the life of the 
nation is dependent upon Insurance. The 
business of protection has become a 
great national force, no less than that of 
the railroads and banking systems, by 
enabling other industries to forge ahead 
despite the menaces that would stagnate 
their growth. 


Through its vast operations, the L. & L. 
& G. forms an important part of this 
industrial background. Its steadying 
influence is felt, for example, amidst the 
throb and bustle of many great mines 
throughout the country. Its stability 
has won particular recognition for the 
L. & L. & G. among men whose task it is 
to unearth power for the work of the 
nation. 


wo | ONDON 
AND GLloBE 


Insurance C@.r-- 





SEU, 


Experienced Bond and 
Burglary Underwriter 


Progressive American Casualty Company has open- 
ing in its Home Office at Chicago, for experienced 
Bond and Burglary underwriter capable of assuming 
entire charge of department. Prefer man between 
thirty and forty-five years of age with sufficient field 
experience to assist in directing field force. Must 
be of high moral character and settled habits. Posi- 
tion has unlimited possibilities for future development 
as Department expands, and offers a valuable oppor- 
tunity to some assistant manager or underwriter 
whose further advancement in present position is 
limited by conditions beyond his control. Moderate 
starting salary with assurance of advancement as 
worth and ability are demonstrated. Reply in con- 
fidence giving full details of present and past con- 
nections, experience, salary desired and personal 
history. A private interview in New York or Chicago 
will be arranged. Address 


BURGLARY 
care of THE SPECTATOR, City Hall Station, New York, 




















Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTo. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Charles D. Hilles, Resident Mgr. for N.Y. State 120 William Street, N.Y. 

















CHICAGO OFFICE 
Insurance Exchange 





NOW READY! 
Appraisers and Adjusters Handbook 


By William Arthur 


Here is a brand new 1924 handbook of valuations of building costs. No 
special agent, local agent, inspector, counter man, or adjuster can afford 
to be without it. Absolutely up-to-date! Order now! 


Price $5.00 per copy 


THE SPECTATOR COMPANY 


135 WILLIAM STREET 


NEW YORK 


Selling Agents 
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DANISH UNDERWRITER 
HAS BIRTHDAY 


Wilhelm Witzke Celebrates at Age 
Sixty 








FOUNDER OF SKANDINAVIA 
Leading Reinsurance Underwriter Has 
Built Up Huge Organization in 
Quarter Century 
Among the large reinsurance organizations 
of the Continent, that of the Skandinavia In- 
surance Company, Limited, of Copenhagen, 
Denmark, to-day stands out as one of the 
largest and strongest. This company has been 
directed, since its inception in 1899, by Wil- 
helm Witzke, who is now a leading figure in 
world-wide insurance circles. Mr. Witzke has 
attained that position in less than thirty years, 
and last week—on the twentieth of March, to 
he exact—he celebrated his sixtieth birthday. 
The Skandinavia is the mainspring of a 
gigantic organization, built up by Mr. Witzke, 
which is, by the outer world, mostly recognized 





WILHELM WITZKE 
General Manager, Skandinavia Insurance Com- 
pany, Ltd., Copenhagen, Denmark 


in the “Skandinavia” Tnsurance Co., Ltd., the 
activities of the earth. It is at 
home, almost just as firmly established, partly 
through the old Gron & 
Witzke, Ltd., and partly through the many new 
organizations—“Absalon,” “Dansk Merkur,” 
“Salamandra,” ete——which 
arisen through Witzke’s initiative or co-opera- 
tion and whose object has principally been the 
direct working of the home market. 
knowledged to be possessed of tremendous en- 
ergy and will-power and has had an unusual 


which span 


insurance firm of 


“Provincia,” have 


He is ac- 


These characteristics com- 
bined with an ability to understand men and to 
secure the co-operation of his colleagues and 
subordinates have won for him the acme of 
business success when yet in the best years of 
life. 

Mr. Witzke is not too absorbed in his vast 
Personal interests to take a part in the organ- 


business experience. 





izations of the insurance business in Denmark. 
He took a leading part in the founding of the 
Danish Tariff Association and was for many 
years a member of the board. He was also 
listed among the founders of the Danish Glass 
Association and during the war was active in 
an organization known as the Danish Marine 
\War Insurance for Cargo. 
ber of the board of the Insurance House, Lim- 
ited, and also of the Danish Insurance Society. 
Witzke’s 


career are best illustrated by a short review of 


He is now a mem- 


The high lights of Mr. business 


the growth of the Skandinavia. He originally 
founded this company because of the fact that 
a large part of Danish insurance premiums 
was being reinsured, at that time, in foreign 
the Danish 
reinsurance market he raised on original cap- 
ital of 3 million kroner. The company skipped 
a first dividend, paid 4 per cent the second and 
third year, 5 per cent the fifth and 7 per cent 


from then until 


companies. In order to broaden 


1910, when, the reserves hav- 
ing reached 250,000 kroner, a dividend of 10 
per cent was declared. Meantime the company’s 
premium income grew slowly until it reached 
2 million kroner in 1911. Later the capital was 
doubled and progress was more rapid. 

With the outbreak of the World War, Mr. 
Witzke determined upon a development plan 
foreign mar- 
Jn consequence thereof, the premium in- 


which included expansion into 
kets. 
come grew rapidly, the greatest growth occur- 
ring in 1919 and 1920, when it jumped from 32 
million kroner to 113 million kroner. The prof- 
its grew accordingly and in the years just men- 
tioned amounted to 17 million kroner. 
Meantime the capital was twice increased, 
bringing it up to 20 million kroner, of which 25 


per cent is paid up. By the close of 1923 the 


company showed total assets of 73.4 million 
kroner, or nearly $20,000,000, with exchange 
reckoned at par. In twenty-five years Mr. 


Witzke has developed the company so that it 
is now the largest in Denmark. He has good 
cause to celebrate his birthday. 


PLAN CO-OPERATIVE ADVERTISING 
St. Louis Agents Hear J. W. Longnecker 

Sr. Louis, Mo., March 24.—J. W. Long- 
necker, advertising manager of the Hartford 
Fire Insurance Company, in an interesting ad- 
dress before about sixty members of the Fire 
Underwriters Association of St. Louis in the 
association’s headquarters, 313-314 Pierce Build- 
ing, at noon, Tuesday, March 18, emphasized 
the advantages of co-operative advertising of 
lire and kindred lines of insurance. 

Mr. Longnecker, who stopped off in St. Louis 
en route from San Francisco to the East, was 
invited to make the talk by officials of the local 
association who believe that the time is ripe 
for a concerted advertising campaign on the 
part of the insurance agents and companies 
The subject has been 
more or less alive in the Mound City for sev- 
eral years past, Secretary J. W. Rodger and 
other officials of the association frequently ad- 
vocating such action. 

In his 


yperating in St. Louis. 


Longnecker told of 
what has been accomplished in the many cities 
throughout the country that already co-operate 
and he illustrated 
his talk with samples of the page advertising 
carried in leading publications. 

He brought out that one of the best bene- 
fits of such advertising is the education of the 
public, resulting in a better understanding by 


discourse Mr. 


in advertising insurance, 


those outside of the insurance business, and 
creating a friendlier attitude toward the busi- 
ness. 

A committee will study the various prob- 
report the organiza- 
recommendations as to what steps 
should he taken on the advertising question. 


lems involved and wil! 


tion, with 














SKANDINAVIA House, CopENHAGEN, Home OrricE OF THE SKANDINAVIA INSURANCE 
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Mutual Trust 


Life Insurance Company 
of Chicago 


now occupies its new home in 


The Chicago Temple 


where with its increased facilities, it is the more pre- 
pared to adequately serve its policy-holders, agents 
and friends. 


New Home Office Address: 


The Chicago Temple 


Clark and Washington CHICAGO, ILLINOIS 











Home Office Building 


Jefferson Standard 
LIFE INSURANCE CO. 
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f<? THE INTEGRITY 
Me OF IDEALS 


3 

‘*First—We believe that The Lincoln Na- 
tional Life, in order to have the right to suc- 
ceed must be of real service to its clients, and 
that any unusual success must result from 
unusual service rendered. 

‘*Second—That real service consists of 
issuing safe protection to the greatest possi- 
ble proportion of applicants at the lowest 
possible premium.”’ 


A building program founded on the bed rock 
of service. 


This same spirit of service in real and generous 
measure awaits those who 
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The Lincoln National Life Insurance Co. 


“‘Its Name Indicates Its Character” 
Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $300,000,000 in Force 
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Greensboro, North Carolina $215,000,000 

GOING -- GOING! 


Recently we published a list of States 
in which we had openings for direct Home 
Offce Agencies providing liberal first 
year commissions, splendid renewals, and 
an ideal arrangement for financing the 
Agency. — 7 

Following is the original list. 
*Memphis, Tenn. Sioux City, la. 
*Indianapolis, Ind. *Kansas City, Mo. 
Grand Rapids, Mich. Topeka, Kansas 
Roanoke, Va. Missoula, Mont. 
New Orleans, La. Helena, Mont. 
Rockford, III. *Denver, Colo. 
*Nashville, Tenn. *Springfield, Ill. *Huron, S. Dakota 
Chattanooga, Tenn. Des Moines, Ia. 

*Indicates that this territory has been closed. 

Behind the Agency contracts which we offer there are 42 
years of honorable dealing. The Company is purely mutual. 
It was one of eleven that did not cut dividends during the 
Influenza and War, in addition to which a new dividend sched- 
ule, substantially increasing the old one, was announced 
September Ist. 





*Cleveland, Ohio 
Columbus, Ohio 
Cincinnati, Ohio 
*Richmond, Va. 
*Knoxville, Tenn. 


Address in confidence 
O. J. LACY, 2nd Vice-President, in Charge of Agencies 


THE MINNESOTA MUTUAL LIFE INSURANCE CO., 
Saint Paul 











Feady’! 
New York State Field Annual and 


Insurance Directory. 


Greater New York Field Annual and 
Insurance Directory. 
1923 EDITIONS 


HE Greater New York volume includes New 
; York City and suburban territory while that 
for New York State covers the entire State ex- 
cept Greater New York. 





Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 
P.0.BOX617. LOUISVILLE, KY. 
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c. W. HIGLEY ELECTED 





Western Manager of Hanover to Head 
Company 


WILL DIVIDE TIME IN EAST AND 
WEST 


Montgomery Clark Will Remain in Charge 
of Underwriting—New Directors 
Elected 
Charles W. Hligley was elected president 
of the Hanover Fire Insurance Company, New 
York, at the regular meeting of the board of 
the late 


70, to succeed 


directors, held March 2e, 
President R. Emory Wartield. Mr. [ligley has 
heen for many years the vice-president and 
ceneral agent in the Western department of 
de company and is so thoroughly familiar with 
the details of the work in the Chicago office, 
and during the years that it has been under 
his control has made such a success of that 
branch, that it was decided not to remove him 


altogether from that office. As a result of this 





Hic ey 


CHARLES W. 
Hanover Fire Insurance Company, 


New York 


President, 


decision Mr. Higley will continue his active 
supervision of it. spending a large portion of 
While ke is in the East, Assist- 
Maxwell will be in charge 


his time there. 
Agent 
of the Western department. 


ant General 


Mr. Tligley comes to his new position vested 
with a complete knowledge of underwriting and 
is well acquainted with financial matters. As 
a result of this his election to this important 
progress underwrit- 

Mr. Higley began his start 
in the insurance world with the New York 
Agency at the time when the 
carried two-thirds of its liability. 
When the company withdrew from the Under- 
Writers Agency he decided that his best inter- 
ests lay in joining the Western department of 
the Hanover, in which department he has re- 
mained since that time. 

Vice-President Montgomery Clark continues 
in charge of the underwriting, and as for many 
years he was associated with Mr. Higley in the 
West, the combination will be a fortuitous one. 
He will be assisted in the various departments 


position means in both 


ing and finances. 


Underwriters 
Hanover 
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by I. S. Jarvis, secretary; J1. T.-Gtberson, 
assistant secretary, and J. G. Hollman, who 
was elected an assistant secretary. Mr. Holl- 


man recently completed thirty years’ service 
with the company and is also an old associate 
of Mr. Higley, having come from the Chicago 
office about eight vears ago. 

At the meeting, two new members to the 
directors were elected: James W. 
Howie, of Howie & Cain, Incorporated, New 
York metropolitan agents of the company, and 
Ralph Van Vechten, vice-president of the Con- 
tinental and Commercial National Bank of 
Mr. Van Vechten is one of the lead- 


board of 


Chicago. 
ing financial men of the country and is very 
well known in financial circles. His appoint- 
ment to the board is extremely fortunate, as 
he will be of great value to the directors in 
their deliberations. 

Mr. Higley’s election created no surprise 
among the well-informed insurance men, as it 
has been rumored for some time that he was 
the logical man for the position. 
time it was very doubtful whether he would 


long 


At the same 
accept the position, om account of his 
residence and large personal financial interests 
in the West. Any difficulties along this line, 
however, have been solved by the arrangement 
under which he will continue to keep in con- 
stant touch with the West, while fulfilling his 
position in the East as chief executive. 

At the time of 
his office was resplendent with flowers. 


President Higley’s election 
This 
floral tribute to his success in the election 
poured in from his many friends in the West, 
and is conclusive proof of the popularity he 
enjoyed there. 
Eastern Union Meeting 

Ralph b. Ives, president of the ‘tna In- 
surance Company of Hartford and vice-presi- 
dent of the Eastern Union, presided over the 
that organization, held 
headquarters, 135 William 


regular meeting of 


March 20, at its 


street, New York city. Few matters other 
than the ordinary routine business were 
brought up and the meeting was brief. It was 


reported that the Virginia Tire and 
Insurance Company had applied for 


secretary, 


then 
Marine 
membership, and B. C. Lewis, Jr., 
was elected member of record. 
The committee appointed to draft resolutions 
on the death of the late president of the Han- 
over Fire, R. Itmory Wartield, offered its testi- 
monial, which was adopted by a rising vote. 
Nippon Fire Makes Increases 
$50,000 in 
net premium States 
branch of the Nippon Fire Insurance Company 
of Tokio, Japan, in 1923, and the consequent 
addition of $43,000 to its reinsurance reserve, 
increase of 


Notwithstanding an increase of 


income of the United 


shows an 
it reports as of Decem- 
her 31, 1923, aggregating $1,265,284; 
and, after setting up a premium reserve of 


the American branch 
$14,000 in its surplus. 


assets 


$615,953. and making due provision for other 
liabilities, it shows a surplus of $528,363. The 
company’s net premiums last year in this coun- 
try exceeded $833,000, upon which its combined 
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loss and expense ratio was about 95 per cent. 
During the period of less than five years in 
which the Nippon Fire has been writing re- 
insurance in this country, its premiums have 
exceeded $3,600,000, and its combined loss and 
expense ratio has been about 95 per cent, so 
that it would appear that its business here has 
The company 
writes reinsurance on f:re, motor vehicle, tor- 


yielded a reasonable _ profit. 
nado and several other minor lines transacted 
by fire insurance companies. This company is 
one of a group of several foreign fire and casu- 
alty reinsurance companies represented in this 
Fester, lothergill & IHlartung of 

Street, New York, as United 
This well 


underwriters and has 


country by 
119 William 


States managers. firm is known 


among \merican estab- 


lished an excellent reputation because of its 


satisfactory business methods, combined with 


the strong financial position of the American 
branches of the companies whose affairs are 


under its administration. 
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Capital, $1,000,000 Surplus, $1,000,000 
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“Then give to the W or_p 
the best that you have and the 
best will come back to you.” 
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Graphic Selling Charts 


By F. H. KORTRIGHT 



























A POTENT AID TO AGENTS IN SELLING 
LIFE INSURANCE 
COLORED GRAPHS THAT ENABLE THE AGENT 


TO 
FIX THE PROSPECT’S ATTENTION 
INSPIRE HIS INTEREST and 
SECURE HIS APPLICATION 





Each Chart Is Accompanied by Explanatory Text 


1—The Object and Purpose of Graphic Selling Charts 
2—The Psychology of Selling by Charts 
8—Eight Practical Canvasses with Charts 
4—How to Study and Demonstrate Charts. 


GRAPHICAL DIAGRAMS GRAPHICAL DIAGRAMS 


SERIES A—GENERAL FACTS SERIES B—POLICIES 


1—An Insurable Asset 

2—Figure It Out Yourself 

8—Amount of Insurance $100 per Annum will Buy on Various Plans 
4—We All Must Die (Expectancy, etc.) 

5—lIncreasing Cost of Insurance Premiums at Different Ages 
6—Percentage of Deaths from Most Common Diseases 

7—Can You Afford More Insurance? 

8—Capitalized Value of Various Annual Incomes 

9—How Much Insurance Should a Man Carry? 


1—Participating 20 Year Endowment 
2—Participating 20 Payment Life 
3—Participating Ordinary Life 
4—Continuous Monthly Income 


SERIES C—CLAUSES AND OPTIONS 


10—A Comparison—Fire and Life Insurance 1—A Comparison—OrUinary, 20 Pay. and 20 Year End. 
11—If You Should Die 2—Premiums, Cash Sur., Paid-Up Insurance 
12—The Value of the Loan Feature 3—Settlement Privilege No. 1 
13—Growth and Strength of Old Line Companies 4—Settlement Privilege No. 2 
14—Of 100 Men, Those Incapable of Self-Support at Various Ages § 5—Disability Clause—20 Pay. Participating 
15—A Few Startling Facts—You? Your Widow? 6—Extended Ins. Clause—Participating 20 Year Endowment 
16—The Varying Fortunes of 100 Average Men 7—Extended Ins. Clause—Participating 20 Payment Life 
CHARTS ARE PRINTED IN SIX COLORS AND BOUND IN FLEXIBLE LOOSE LEAF BINDER 
PRICE $10 
Send for illustrated circular Discount for quantity orders 


THE SPECTATOR COMPANY 
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R. STREET RESIGNS 





of Fidelity-Phenix Leaves as of 
April 1 


PLANS NOT ANNOUNCED 


Head 


Had Been Connected with Company and 
Its Predecessor Over Forty Years 
President Charles R. Street of the Fidelity- 
Phenix Fire Insurance Company of New York 
has resigned from that company, his resigna- 
tion to take effect April I. Mr. Street has not 
definitely decided what he is going to do, 
what line of business he intends to engage in, 
hut he declares he is going to remain in the 
Fast and that the time when he will retire to 
California ranch is yet very remote. 
\ short time ago Mr. Street celebrated his 
fortieth anniversary in the service of the Fidel- 


his 


ity-Phenix and its predecessor, the old Phenix 
of Brooklyn. In retrospecting back over the 
Street says that it has been four 
decades of hard, 
time he rose from a minor clerk in the Chicago 
managers in 


vears Mr. 


steady work, during which 


ofice to one of the most virile 
the West, finally crowning his career by be- 
coming president of the company. In the last 
ten years Mr. Street has been in Chicago man- 
aging the Western department of the Fidelity- 
Phenix, and few men have been more influential 
in the counsels of the Western Union and 
shaping the course of fire insurance in the West. 
In 1921, Mr. 
company and came to New York. Of course 


Street became president of the 
it was quite impossible for him to construct 
in but three years a position such as he enjoyed 
in the West. 
has attained, through his sound knowledge of 
integrity and a high 
officials. 

Mr. Street has spent practically his whole life 
and great regret will be 
among 
the company officials, but among the field men 


Sut during those three years he 
the business, forcefulness, 


position in the esteem of company 
in the one company, 


expressed on his retirement, not only 


and agents. 

Mr. Street is not the effusive type: 
people would think him gruff. 
to many 


many 
He is not given 
makes the few that he 
A good judge of men and 
character, it has been his policy to attach the 
right kind of men to him by strong ties of 
friendship. It is that Mr. 
Street has made a great impression in the in- 
surance business: 
forgotten. 


words, but 


does utter count. 


sufficient to say 


one that will not be easily 


1924 FIRE INDEX ISSUED 


First Copies of This Standard Publi- 
cation Published Saturday 


PRESENTS STATISTICS FOR DECADE 


Classification of Premiums and Losses and 
Underwriting Exhibits for 1923 
Among Its Important Features 

On Saturday, March 22, the 
nual edition of the Fire Insurance Pocket In- 
The Spectator Company. 
than any of its pre- 
as it contains 108 pages and cover, 


fifty-sixth an- 


dex was published by 


This issue is larger 
decessors, 
and is issued early in the year, notwithstanding 
the fact that 


obtained extensions of 


many fire insurance companies 


time for the filing of 
their annual statements. 

The main tables of this standard annual pub- 
lication presents ten years’ statistics, with totals 
and ratios, of the principal fire insurance com- 


panies. The tabulations include a_ classifica- 
iion of premiums and losses in 1923 of the 
companies listed in the main tables and also 


essential items from their underwriting exhibits 
showing the results of the year’s 
In the classification table the pre- 
companies 
the under- 


shows underwriting 


for 1923, 
transactions. 
miums and losses of the respective 
are divided into eight groups, while 
writing exhibit tabulation 


income earned, losses incurred, expenses in- 
curred, underwriting profit or loss and ratios of 
losses. and expenses and profit or loss to un- 
with the amount of the gain 
There is also a tabulation 


mutual fire 


derwriting income, 
loss in surplus. 

of the more prominent insurance 

companies with their assets. 

statistical work is 


This very comprehensive 


widely known and favorably regarded because 
it condenses a great amount of accurate statis- 
tical information in a booklet which is readily 
pocket. Not only 


from the statements of all 


carried in the does it give 
the essential items 
the principal companies operating in the United 
year and nine 


States for the last calendar 


previous years, with totals and ratios, in com- 
parative form, but it contains numerous other 
tables and lists of value for reference. The 
main tables are so prepared to facilitate com- 
parison and to enable the reader to observe the 
past 
percentages of 


experience of any company during the 


decade. The ratios show the 


incurred, losses paid and expenses to 


losses 
The main statistical tables occupy 
in further 


premiums. 


eighty-two pages and tables is given 


American stock fire and 
marine insurance companies, other foreign com- 
panies, mutual companies, and also lists of un- 
derwriters’ agencies 


data relating to other 


, Lloyds and reciprocal un- 
retired companies, State insurance 
officials, and States having resident agent and 
anti-compact laws. There are also tables show- 
ing the net receipts from and remittances to 
home offices and by 


derwriters, 


American branches of for- 
eign companies operating in the United States, 
for the last five years; monthly fire losses for 
six years; large fires in the last two centuries; 
losses in five conflagrations and a_ short-rate 
scale. The informatior in the book is made 
immediately available by the table of contents. 
The companies are alphabetically 
namely, American direct writing 
American reinsurance 
foreign direct writing companies, 


arranged 
four groups, 
companies, companies, 
foreign re- 
insurance companies. 

In brief, the Fire Insurance Pocket Index is 
a book of reference, 108 pages 
and cover and including reports upon some 700 
lire insurance institutions, 


embracing 


with other informa- 
tion of value and interest to those who buy or 
sell fire insurance. The chart sells at 75 cents 
in manila binding, and $1.25 
pocket discount on 


quantity orders. 


per single copy, 


with flexible book, with 


Phoenix of Hartford Increases Business 
Last year the Phoenix Insurance Company 
Hartford increased its net premium writings 

by nearly $3,000,000, thus necessitating an in- 

crease of $1,700,000 in its reinsurance reserve. 

a fine financial exhibit as 

of January 1, 1924, its assets having then ag- 

$29,397,073, while its surplus to pol- 
icvyholders was $16,150.594, including $5,000,000 
capital. Since 1916 the Phoenix has more than 
doubled the volume of and has 
greatly in financial strength, 
liberal dividends yearly. 


The company makes 


eregated 


its business 
increased besides 
The charac- 
ter of the business written by the Phoenix is 
indicated by ‘the fact that upon nearly $88,000,- 
000 of premiums of the last ten years its loss 
ratio has only been about 47 per cent, while its 
expense ratio was less than 41 per cent. The 
officers of this strong and progressive company 
Edward Milligan; vice-presi- 
dents, George M. Lovejoy, Thomas C. Temple 
and George C. Long, Jr.; secretaries, John B. 
Henry P. Whitman, Fred C. Gustetter 
and Edward V. Chaplin: assistant secretaries, 
F. Minot Blake, Frank C. Hatfield and Lee R. 


Ross. 


paying 


are: President, 


Kn xX. 








FIRE AND ALLIED LINES 
REINSURANCE ONLY 


INTER: OCEAN REINSURANCE COMPANY 





CEDAR RAPIDS ,IOWA 


SURPLUS TO POLICYHOLDERS 
ONE MILLION DOLLARS 
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THE LONDON & LANCASHIRE 


INSURANCE COMPANY, Ltd. 
OF LONDON, ENGLAND .- 





[— 
THE . 


LONDON & *; 


LANCASHIRE 
INSURANCE CO. ) 











New York Department: 


57 and 59 William Street 


A. G. McILWAINE, Jr., Manager 


LTD. 

















NORTHERN INSURANCE Co. 


OF NEW YORK 


WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent | GUSTAVUS B. HOLT, Special Agt. 
56 Richton Ave.. Detroit, Mich. 72 Kilby Street, Boston, Mass, 


FRANK G. DELA HUNT, 
Special Agent 


W. &. RAY, Special Ageut | 
Terre Haute, Ind. | 
n 726 Racine Street, Milwaukee, Wis. 

| 


©. C. CRANDALL, Special Agent 
Cambridge Springs, Penn. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 


ERIK LINDSKOG Special Agent 
7 W. Lake St., Minneapolis, Minn 


EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


insurance to August 1, 1924, for $2.00 


Write tor Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 




















INSURANCE GENERAL CASUALTY 
and SURETY INSURANCE 
) Workmen’s Compensation, Automobile 
Health, Accident, Plate Glass, Res- 


idence, Burglary, etc. 
Fidelity and Surety Bonds. 





ater NERAL [4 
sore citi ated 


{@ano- 


SURETY 
sae = G@ENERAL CASUALTY & SURETY C0. 


ELMER H.DEARTH, President 
606 Woodward Ave., Cor. Congress Detroit, Mich. 




















FIRE AND LIFE 


g,ASSURANCE CORPORATION, Ltd. 


Peiniaien RICHA2DSON, United States Manager 


gy 
C/ GENERAL BUILDING - 4T & WALNUT STS 
PHILADELPHIA 


Gen ccident 


















LOYAL TO FRIENDS AND TO LOYAL AGENTS LOYAL 
Organized 1855 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK, NEW JERSEY 
JANUARY 1, 1924 
Capital, $2,250,000.00. Net Surplus, $4,251,619.22 
Surplus to Policyholders, $6,501,619.22 
Assets, $14,683,598.32 Liabilities, $8,181,979.10 
NEAL BASSETT, President 


JOHN KAY, Vice President WAITE BLIVEN, Vice Pres. 
A. H. HASSINGER, Secretary WELLS T. BASSETT, Sect. 

















Great American 


Insurance Company 


oe New Pork — o 


Your Your 


Company INCORPORATED - 1872 Company 


STATEMENT JANUARY 1, 1924 
CAPITAL 


$12,500.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


21.316 0.16 


NET SURPLUS 


12,465,360.86 
46,282,041.02 


LOSSES PAID POLICY HOLDERS 


$154,469,515.82 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$24,965,360.86 


Home Office, One Liberty Street 
New York City 


WESTERN DEPARTMENT PACIFIG DEPARTMENT 
WALTER H. SAGE, Gen’l Mgr. GEORGE H. TYSON, Gen’l Agent 
W. L. LERCH, Manager 210 Sansome Street 
76 West Monroe St., Chicago, Ill. San Francisco, Galifornia 
BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPAKIMENT 
NEW YORK—Wm. H. McGee & Co., General Agents, 15 William Street 
SAN FRANCISCO—Georége L. West, Manager, 220 Sansome Street 
CHICAGO—Wnwm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 
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Fine Record of Dubuque Fire and Marine 
and National Reserve 
a break, the record of the Dubuque 


Without i , 
Company of 


and Marine Insurance 


Fire 
Dubuque, Ia., shows 
mium reserve and surplus as to policyholders, 
year by year, for the last forty years. The 
vear 1923 was an excellent one for the Dubuque 
Fire and Marine, for it not only was able to 
pay $100,000 in dividends to stockholders, but 
also increased its surplus by over $113,000. At 
the close of 1923 the company reported assets 
of $3,681,928—an increase of $174,000 ; a rein- 
of $2,1'25,32I—an increase of 


increases in assets, pre- 


surance reserve 
pe 154,000, and a surplus as to policyholders 
of $1,323,004. including $500,000 capital. The 
company’s net premium income last year ex- 
ceeded $1,690,000, while its total income ex- 
ceeded its total expenditures by $152,000, the 
disbursements included $833,334 for 
tosses, $100,000 for dividends and $789,362 for 


having 


expenses. 

Under the same management is the National 
Reserve Insurance Company of Dubuque, 
which also had a very satisfactory year in 1923. 
Its premium income advanced 185,000 and its 
premium reserve was increased nearly $150,000 
After paying $30,000 for dividends, the com- 
pany reports $1,426,820 of assets—an increase 
of $120,000, and a surplus as to policyholders 
of $529,193, including $300,000 capital. 

The officers of the Dubuque Fire and Marine 
are: President, N. J. Schrup; vice-president, 
John Palen; secretary, S. F. Weiser; treas- 
urer, C. J. Schrup. The National Reserve has 
the same officers, except that G. W. Myers is 
vice-president. It is clear from the brief sum- 
mary of the facts concerning the 1923 business 
of these companies that last year was a verv 
satisfactory one for both institutions. 
Inter-Ocean Reinsurance Largely Increases 

Reserve 

In making reference to the increasing busi- 
ness of the Inter-Ocean Reinsurance Company 
of Cedar Rapids, Iowa, in a recent issue of 
Tue SPECTATOR, it was stated that the premium 
reserve increased last year $270,000. This, how- 
ever, under-stated the fact, which was that the 
unearned premium reserve increased $381,781 in 
1923, and amounted to $1,117,148 on December 
jt last. This company has made steady prog- 
ress under the administration of President R. 
Lord. 

W. F. Barton to Address Examining 

Underwriters Association 

The Examining Underwriters Association of 
New York will hold its next meeting at Millers’ 
Restaurant, 113 Nassau street. The Associa- 
tion will be addressed by W. F. Barton, gen- 
eral adjuster of the North British Mercantile 
Insurance Company. 











FIRE INSURANCE TOPICS 























ened 
a 
Mee 











NEW YORK SURVEYS 
Some Big Jobs in the Sprinkler Line.— 
Some rather large propositions are looming up 
in sprinkler risks at the present time. Proposi- 


tions, which, some dozen in number, involve 
iivestment values of nearly $100,co0,000. In 
one case nearly an entire block is involved, the 
new structure ‘to cover the entire area and be 
devoted to publishing purposes. 

The Insurance Institute of America.—A 
recent recapitulation has been made which 
that 1608 individuals have sat for the 
Institute examinations and 


for 6622 passes, which means a mark between 


shows 
handed in papers 
sixty and eighty, and 2¢94 honor marks, which 
means more than eighty. This shows that one- 
third ot the students, or, to be exact, 31 per 
cent, passed with honor. A very high per- 
centage. 

Fires in Sprinklered Risks.—Bulletins Nos. 
2018-18-20-21-22-23-25 of the automatic sprin- 
kler department of the New York Fire Insur- 
ance Exchange list eighty-five fires in sprin- 
klered risks, the resultant damage being as fol- 
One, no damage; three, considerable; 
small slight 


lows: 
twenty, damage ; 
damage; thirty-four, moderate damage. 
Classification.—This subject, rather trouble 
some, is being called up again because of the 
fact that the committee from the commission- 
ers in their contact with the National Board 
are looking into the matter. The fact is that 
whether one believes in it or not it cannot be 
dismissed easily, nor can proper classification 
be worked out easily. To abandon it at the 
present time, or any steps in that direction, will 
not assist the companies because it will in- 
evitable be brought up again, and they might 
better work it out now than leave it to be done 


twenty-seven, 


next year, or done for them by the State. 

The Insurance Institute.—The Street has 
received copies of the proposed charter which 
was introduced into the legislature, has been 
read twice and referred to the committee on 
Every one interested hopes that the 
\pril will not arrive before the charter 
has been granted. 

The Insurance Society of New York.— 
The immediate work in hand is the publishing 


judiciary. 
10th of 


of the second address in the automobile course 
Ata 

committee 
elected, in- 
cluding the seven members elected for life. The 
group luncheons in hand include one for the 


and this is being rapidly pushed along. 
meeting of 
new 


recent the executive 


thirty-three members were 


special risk men and ore for the marine men 
is pepping above the horizon. 








BOSTON AND VICINITY 

Reciprocal Bill Hearing.—The new recip- 
rocal bill drafted by the Insurance Department 
was heard before the joimt legislative insurance 
committee at a heated all-day session last week. 
The hearing will be continued to-morrow. The 
discussion centered about the powers of the 
attorney-in-fact; the power of the advisory 
board to remove said attorney-in-fact from 
office; the the subscribers, 
and whether or not reciprocals should be per- 


financial worth of 


mitted to write workmen's compensation as well 
Commissioner 
made several 
his bill 
and both proponents and opponents of House 
923, this year’s origina! reciprocal bill, asked 


as fire in this Commonwealth. 
Monk 


suggestions for the “re-vamping” of 


of Insurance Wesley F 


that such changes as suggested be presented to 
them before final action was taken by the com- 
mittee. 

Boston Board Meeting.—The credit situa- 
tion and a review of tke reciprocal situation 
by Counsel Claude L. Allen, occupied con- 
time at a meeting of the 
Board of Fire Underwriters held this 
Action on the proposed credit amend- 
ment was postponed until the next meeting of 
the board. 


Will Head Protective Department.—C. H. 
J. Kimball, of Kimball, Gilman & Co., New 
ngland managers of the Pennsylvania, North 
British, and others, will undoubtedly be the 
next president of the Boston Protective De- 
partment. The election occurs this week and no 
deviation from the “slate” has ever been known 
to happen. Mr. Kimbal! was at one time pres- 
ident of the 30ard and has been active 
in its affairs, as well as 


siderable special 
3oston 


morning. 


3oston 
vice-president of the 
protective department. 

Death of Henry J. Ide.—Henry J. Ide of 
Boston, New Iingland general agent for sev- 
eral prominent fire insurance companies, died 
Tuesday night. 


ATLANTA AND THE SOUTH 

Board Meeting Postponed.—Another post- 
ponement of the meeting of the Atlanta Board 
of Fire Underwriters, czlied to decide the ques- 
tion of single or dual agency membership, was 
followed by the announcement of President 
Oscar Venable that the date now assigned for 
the meeting is March 27. The meeting will 
hear reports from the committee appointed to 
canvass the membership on the mooted ques- 
tion. The annual election of officers also will 
occur. 





Has paid losses for 
over 50 years 


J. HARRIS LENKER, Presiden 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 
fair and prompt adjustment of losses 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manager, 
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Provident Mutual | 
Announcement! LiphewenceCompery = || 


of Philadelphia 


PENNSYLVANIA 
FOUNDED 1865 








The new policy contracts of the Provident | of 


Mutual make it easy for an agent to fit a policy to | mi 

e a definite need of his policyholder. Fis 

The policyholder also finds it easy to understand _— de 

that his particular purpose in taking the policy 


will be definitely carried out. . 
; S These policies are thus admirably adapted to an ” 
Insurance Programme—for the protection of the 


me 

































































policyholder’s family or of his own old age, through 
: : : f the 
income—for the education of his children—for the Ha 
protection of his business or of his estate—for the ing 
cancellation of a mortgage or other debts. the 
tra 
to. 
e ers 
Almost Ready for Delivery HOME LIFE INSURANCE COMPANY - 
of NEW YORK bs 
Al ETHELBERT IDE LOW, President per 
1 the valuable contents of last year will The 64th Annual Report shows: a, 

: . . ’ err : scar ciatiat cetera 

be included m this year S publication and In Pepeents (oe belashonies aut tice Moauabaiiba in Death sae ! 
addition will be —— FF, - 
Actual Mortality 56% of the amount expected. Th 
Insurance Ns 6c. c 0:4 0 66k SONS RNAS SOUS CONC ECEN COE RONS 247,373,210 hee 
Pe POPC UR TCO CC Te UTC CC Te 48,655,222 j e€ 
For Agency Apply to = 
GEORGE W. MURRAY, Supt. of Agents nin 
A NEW FEATURE! 28 BROADWAY hew vot | | 
° | Ha 
A new table will be contained presenting total | ~ 
premium payments and total dividends received SELLERS OF PROTECTION pi 
on policies issued in 1910 and 1915 together with Men who not only write applications but deliver the policies sur 
their surrender values at the end of the 10 and afterwards, can secure desirable territory. inte 
15 year periods, thereby showing at a glance the UNION MUTUAL LIFE INSURANCE COMPANY | | tv 
ete’: vomit i ’ wa a PORTLAND, MAINE. p the 
esult in regard to cost to the policy Albert E. Awde, Supt. of Agencies | wo 
holder during these periods. 7 
; Wa: 
Det 
EXCELLENT OPPORTUNITY nye 

; tS wis R : . for Reliable, Energetic men to represent us in the states 
This Vest Pocket Life Agents Brief is of Illinois and Missouri with direct Home Office contracts ps 
the latest presentation of Life Insurance Lane poreree 3 
Shand d te ie . CAPITOL LIFE INSURANCE COMPANY i 
acts and Figures. Every agent on his toes OF COLORADO talk 
for business should place his order now Clarence J. Daly, President DENVER, COLORADO sta 
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PRICE, $2.00 The Third Supplement To The Handy Guide, 1923 ia 


The third Supplement to The Handy Guide to Premium Rates, Appli- 
cations and Policies, 1923 edition, has been issued by The Spectator Com- cou 
pany. This supplement contains new policy forms and premium rates of 
several prominent companies, thus bringing The Handy Guide fully up to ant 
date. I: 

Copies of this supplement will be supplied to those subscribers to The f = 
Handy Guide whose names appear on The Spectator Company’s books, at | 7 


35 cents each, while the price to non-subscribers will be 50 cents. The three i , 
supplements to the 1923 edition of The Handy Guide will be furnished to 4 me: 
subscribers to that book for $1. The Handy Guide, with three supplements, pro 


will be furnished for $5.00 for the plain edition and $5.35 for the thumb- 
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FIRE 


On clear and convincing evidence, a policy 
of insurance may be reformed after loss. A 
mistake in policy due to agent’s negligence 
is ground for reformation. Held that evi- 
dence was sufficient to show that the agent of 
the insurance company was informed of the 
intention to insure the interest of both 
owners. ; 

Suit was brought in equity to correct a state- 
t in a fire insurance policy and to reform 
the application so as to insure both plaintiffs, 
Hartog and Jabaai, as owners of the property, 
instead of insuring only one. Plaintiffs claim 
that the policy failed to express the true con- 
tract between the parties, that the intention was 
to insure both Hartog and Jabaai as joint own- 
ers of the property, and that by mutual mis- 
take and by negligence of the defendant’s agent, 


men 


the contract insured Hartog as the sole owner. 

Defendant denied that there was mutual mis- 
take and that defendant’s agent was negligent 
in writing the application. 

Den Hartog and Jabaai jointly owned a farm 
which they had purchased from Van Hemert. 
The insurance policy held by Van Hemert had 
been assigned to Den Hartog and Jabaai and 
was to expire on March 1, and they were plan- 
ning to take out new insurance. Jabaai was 
in possession of the tarm, paying a rental to 
Hartog for his half interest. 

Accordingly, Den Hartog talked with the in- 
surance agent about taking out new insurance 
“We were wanting to take out in- 
surance on a farm I had at Otley: we were 
intending to take out insurance. Mr. Jabaai, 
my brother-in-law would come to Pella about 
the 1st of March and pay my rent, and we 
would take insurance at that time.” 

The court held that the foregoing statement 
was sufficient to put the agent on notice that 
Den Hartog intended to insure the interests of 
both himself and Jabaai in the property. 

The agent testified about the same conversa- 
tion as follows: “He [Den Hartog] 
something about this insurance, that they had 
talked of taking out on his farm. I could not 
state to the court that he said nothing about 
Jabaai having a joint interest in that property.” 

Later in the same conversation, just before 
Hartog handed over the old policy to the agent 
to use in drafting a new policy he said that he 
could not recall the dimensions of the house 
and also stated: “We bought the place and I 
will take you over, and we can fix it up then.” 

The evidence shows no trickery or conceal- 
ment on the part of Hartog concerning the 
Property but that he did everything possible to 
assist the agent. The evidence does not show 
that the agent asked any direct question con- 
cerning the ownership of the farm. 

The agent then told Den Hartog to sign the 
application in blank and that the agent would 
then copy off the balance of what was: needed 


as follows: 


spoke 


—— aa ee ad 


from the old application. This was done. The 
old policy was used to procure the data to fill 
in the new application. The old policy dis- 
closed that Hartog and Jabaai had jointly pur- 
chased the farm Van Hemert but this 
fact was overlooked by the agent. 

Held that Hartog wis not negligent in sign- 
ing the application in blank, without reading 
it, and was entitled to rely upon the agent to 
properly fill in the application. 

It was clearly the intention of the parties 


from 


that the persons to be insured against loss of 
the building by 
Hartog and Jahaai. 
convincing evidence, as here, that a mutual mis- 


fire were the joint owners, 
Where there is clear and 


take has been made, the policy will be reformed. 

It is also well settled that in case a mistake 
is made, due to the negligence of the insurer’s 
agent, a satisfactory ground for reformation is 
presented, 

The policy will be reformed so as to include 
Jabaai as a joint owner of the property. 

Den Hartog vs. ITome Mutual Ins. Ass’n of 
Towa (Supreme Court of Iowa), 196 N. W. 
Rep. 944. 

FIRE 

Where an application for insurance is 
made to an agent who represents several 
companies no contract is made between in- 
sured and any particular company until such 
company is designated by the agent; but 
where the agent selects the company, a 


binding contract results. Company was 
sufficiently designated in agent’s memo- 
randum. 

The defendant is an insurance agent repre- 


His 


an employee in his office, called at 


senting a number of different companies. 
daughter, 
the plaintiff's office to arrange for the renewal 
The 


date of this interview was February 24 and in 


of a policy expiring on March 1, 1920. 
addition to the renewal the plaintiff's secretary 
directed Miss Graebner, defendant’s daughter, 
to obtain an additional $2000 of insurance. 
Miss 
made the following memorandum on a card: 
198 Mil. Bedding Co. 
3000—Ist Stock 
292-6-4 St. Renew 
$2000 add’l in L. & S. Co. 
5108225” 
Miss Graebner testified that the memo $2000 
add'l in L. & S. Co. indicated that an additional 
policy of $2000 was to be written upon the 


Before leaving the office, Graebner 


“1924 


Assurance Corpora- 
In the usual course of business, this with 


property in the London 
tion. 
similar cards would be placed on the desk of a 
Mr. Wenzel, an executive manager of the busi- 
ness, for his approval. If satisfactory, he would 
O. K. the card and pass it on to the policy 
clerk to draw the policy. The card had not 
been approved on the 25th. 

On the 25th, fire broke out in plaintiff’s plant 


29 


TRSuTancee LDeclseion£S 


By Joseph @. Seller of the New York Bar 


and completely destroyed its stock. The defend- 
ant was sued for failing to obtain the additional 
$20c0 of insurance as agreed and the jury found 
(1) that there was a generally recognized cus- 
tom that fire insurance should in the absence 
of specific take effect and be in 
force from the noon preceding the order for 
the same: (2) that defendant had knowledge of 
this custom; (3) that defendant’s daughter was 
held out as having authority to contract for in- 
surance in defendant’s behalf; (4) that Miss 
Graebner, defendant's daughter, agreed to write 
an additional $2000 on plaintiff’s stock, and (5) 
that it was the understanding of the parties 
that the insurance was to be written forthwith. 

Upon the verdict for plaintiff the 
court rendered judgment against the defendant 
for the sum of $1,413.53, the amount of the un- 
insured loss, less $60 premium, on the theory 
that where an agent agrees to procure additional 
insurance and fails, he is liable for the result- 
ing damage. 

On appeal, held that the above memorandum 
was a sufficient designation of the insurance 
company between 
the plaintiff and the London Assurance Corpora- 
The designation being sufficient to estab- 


directions 


special 


and constitutes a contract 
tion. 
lish a binding contract of insurance between the 
plaintiff and the London Assurance Company, it 
follows that there was no breach of contract 
to procure additional insurance on the part of 
the defendant. 

Judgment reversed and cause remanded with 
instructions to enter judgment dismissing plain- 
tiff’s complaint. 

Milwaukee Bedding Co. vs. Graebner (Sup. 
Ct. of Wisconsin), 196 N. W. Rep. 533. 

ALBANY LEGISLATION 
Cempulsory Auto Insurance Bill 
Committee 





Out of 


Atsany, N. Y.—March 26.—With but two 
weeks remaining of the session, insurance legis- 
lation is being speeded vp in both Houses. 

The Senate judiciary committee has reported 
Senator Schackno’s bill, allowing a division of 
the Lawyers Title & Trust Company into two 
corporations, one 'to be a title guaranty com- 
pany, and the other a trust company. 

A bill has been introduced by Senator Dun- 
nigan, amending section 63, insurance law, in 
relation to proceedings against and liquidation 
of delinquent insurance companies. 

Senator Cc. ¥. 
Miller respective 
houses a bill amending section 15, workmen’s 


Reiburn and Assemblyman 


have introduced in their 
compensation law, by providing for additional 
compensation for protracted temporary total dis- 
ability in connection with permanent partial dis- 
ability. 

The House has passed the bill of Assembly- 
man Wickham, amending section 60, general 
corporation law, by providing that a certificate 
of change of name of mutual insurance com- 
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Public Accountant 








HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





Actuarial 
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Actuarial 








PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 
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Prominent Agenis and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, lowa. 








JULIAN C. HARVEY, F.A.I.A. 














Ameri National Uni New Amsterdam 
a National Hartford “Casualty Co. CONSULTING 
American Equitable U.S Fire Indemnity Company ACTU ARY 
Fidelity-Phenix Stuyvesant of America 
Insurance Co. Automobile Insurance ice 
| State Pa. BROKERS’ LINES SOLICITED CHEMICAL BUILDING ST. LOUIS, x 
JNO. A. COPELAND 
Consulting Actuary 
Actuarial JAS. R. COTHRAN 











FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. 8. 
EDWARD B. FACKLER, P. A. 8. 
WILLIAM BREIBY, F. A. S. 
CONSULTING ACTUARIES 

50 BROAD STREET NEW YORK 








MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


Nationa! Association Bldg., 36 W. 44th St. 
NEW YORK 











Joseph H. Woodward Richard Fondiller 
Harwood E. Ryan 


WOODWARD, FONDILLER and RYAN 
CONSULTING ACTUARIES 


Examinations and Audits in 
all Branches of Insurance. 


75 Fulton Street, New York 





Associate Actuary 


322 HURT BLDG. ATLANTA, GA. 











—__ 
JAMES H. WASHBURN, F.ALA 
; (CONSULTING ACTUARY ' 
LIFE INSURANCE—Ordinary, Int 
Group, Industrial and Special Claswa® 
WORKMEN’S COMPENSATION — 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
1065 BROADWAY NEW YORK City 
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GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 














25 FRANKFORT ST. NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg.. OKLAHOMA CITY, OKLA, 





am 





F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHI, 

















A. SIGTENHORST 


CONSULTING ACTUARY 


National City Bank Bidg., WACO, TEXAS 
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FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


Insurance Exchange Bldg., Suite 948-949 
DES MOINES, IOWA 








Conservation Specialists 


THE OTIS HANN COMPANY, Inc. 


‘Life Insurance Service’’ 





10 So. La. Salle St. Chicago, III. 
References Covering Past 23 Years 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 








W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 





ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 


Associate Actuary 


WASHINGTON, D.C. NASHVILLE, TENNESSEE 
10 Jackson Place, N.W. Independent Life Bullding 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 











L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 








29 South La Salle St., Chicago 











Consulting Engineers 











FREDERICK A. WALDRON 
CONSULTING ENGINEER 


Designer of 


HOME OFFICE BUILDINGS 
Full Architectural and Engineering 
Services Available 
37 WALL ST. Tel. HANOVER 6718 NEW YORK CITY. 
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panies may be authorized by a majority of mem- 
bers present at an annual or special meeting. 

Assemblyman Hutchinson’s bill, just advanced 
to third reading by the House, amends sections 
262 and 265, insurance law, in relation to co- 
operative fire insurance corporations. 

These bills have passed the Senate: 

Senator Russell, adding new section 27I-a, 
banking law, authorizing a savings bank to pur- 
chase life insurance for employees, such insur- 
ance not to exceed $5c00 on the life of each 
person. 

Assemblyman C. P. Ailler, amending section 
21, labor law, by empowering the State Indus- 








Statisticians 











“STATISTICS 


Annual statements, writings, can- 
cellation and reinsurance schedules, 
special calls and all work requir- 
ing the use of tabulating machines. 
Also overload work. Expert comp- 
tometer operators on short notice. 


FENWAY COMPANY, INC. 


Whitehall 20 Vesey Street 
7796 New York 




















_Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable, 
Phone: JOHN 1090 
50 John St. New York City 
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trial Commissioner to act as referee in work- 
men’s compensation cases. 

Senator Knight, amending section 1160, civil 
practice act, relative to service of notice on ap- 
plication for order to change beneficiaries of 
an insurance policy, after final decree of 
divorce 

Bills just reported favorably from the Senate 
insurance committee are the following: 

Senator amending section 70, in- 
surance law, and adding new section IoI-e, 
authorizing unemployment insurance. 

Assemblyman Hutchinson, amending section 
231, insurance law, relative to payment of death 
benefits of fraternal benefit societies. 

Assemblyman Hutchinson, amending subdivi- 


Hastings, 


sion I, section 231, insurance law, by authoriz- 
ing fraternal benefit societies to grant loans 
on certificates of membership, under specified 
restrictions. 

Assemblyman Hutchinson, combining sections 
181 and 182, insurance law, into one section, re- 
numbered 109-a, relative to execution of bonds 
and undertakings and issuance of certificates 
of solvency by the Insurance Superintendent. 

Assemblyman Hutchinson, amending section 
86, insurance law, relative to the method of com- 
puting reserves of casualty or surety insurance 
corporations. 

Assemblyman Hutchinson, amending section 
33, insurance law, by extending the provision 
for reciprocal requirements to include restric- 
tions, obligations, conditions or penalties greater 
than are required in this State from corpora- 
tions of another State. 

Assemblyman Hutchinson, amending section 
52, insurance law, by providing that domestic 
corporations must obtain the consent of the In- 
surance Superintendent to any proposed amend- 
ment to their charter, or certificate of incor- 
poration. 

Assemblyman Wheatley, amending section 
103, insurance law, by striking out the provision 
that annual reports of life insurance companies 
shall contain a statement, separately showing 
the amount of gains for the year, aftributable 
to policies written after December 31, 1906. 


3I 


Assemblyman Dunmore, amending section 97, 
insurance law, relative to limitation of expenses 
of life insurance companies. 


Journal of The Chartered Insurance 
Institute 


The Chartered Insurance Institute of Great 
Britain announces the issue of its journal for 
1923, volume XXVI. The volume is even larger 
than that of the preceding year, containing 325 
pages, exclusive of the lists of members and 
useful information regarding numerous com- 
panies. It embraces an index to all previous 
volumes, permitting immediate references to be 
made. Among the papers and addresses it 
presents are: 

“The Part Played by Insurance Companies 
in the War,” an address by W. Crichton Slagg. 
F.C. I. I.; “Policy Drafting,” by Fred Pitcher, 
F. C. I. I.; “Surety Bonds,” by Henry EF. 
Smith, Insurance Society of Edinburgh: 
“Woollen Mill Processes,’ by A. W. Sneath, 
F. C. I. I.; “Legal Aspects of: Primary Prin- 
ciples in Accident Insurance,” by Robert Taylor, 
F. C. I. I.; “Boiler and Engineering Insur- 
ance,” by J. L. Brundrett; “Workers’ Com- 
pensation Claims and Their Settlement,” by A. 
D. Book, F. A. I. I.; “Burglary Insurance from 
the Legal Standpoint,” by C. E. Golding, 
LL. B.; “Medical Examination for Life Assur- 
ance,” By G. D. Mathewson, M. B. B. Sc., - 
F. R. C. P. E.; “Maltings as Viewed by the 
Fire Underwriter,” by Richard T. Brooks, 
“The Expense Ratio of an Insurance Com- 
pany,” by Norman W. Walker. 

This valuable book is now selling at $4.75 
per copy and orders can be promptly filled by 
Tue SPeCTATOR. 





Edward A. Blatz Appointed 
Edward A. Blatz of 204 Union building, Mt. 
Vernon, N. Y., has been appointed local agent 
for the Zurich General Accident and Liability 
Insurance Company. Mr. Blatz has an estab- 
lished agency and is well known throughout his 
territory. 
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Indianapolis Life Insurance Co. 
GROWING STEADILY 
INSURANCE IN FORCE 





1905 $  _ 325,000.00 

1906 1,281,909.93 

1907 2,158,315.62 

1908 2,344,449.12 

1909 3,037,135.59 

1910 3,760,237.71 

1911 4,451,264.48 

1912 5,756,690.86 

1913 7,011,554.27 

1914 8,655,788.49 

1915 10,231,921.21 

1916 12, 021, 820.06 

1917 13,665,053.54 
918 15,532,346.26 
919 20,456,374.44 
920 27,006,018.90 
921 31,275,345.88 


922 35,236,427.74 
923 40,882,131.98 


LOW INITIAL PREMIUMS—LARGE ANNUAL DIVI- 
DENDS—CLEAN RECORD 


Operates in Indiana, Illinois, Ohio, Michigan, Texas, 
Minnesota and Florida 


Agency contracts direct with Home Office 


Address 
Frank P. Manly, Pres. or Joe C. Caperton, Agency Mer. 


pom pee ed pet pet 
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Rockford Life 
Insurance Company 


FINANCIAL STATEMENT JANUARY Ist, 1924 


ASSET 


17 2) 


First Mortgage Loans. : <—_ 075,968.99 
Policy Loans and Premium Notes.. _— 99,840.06 
Bonds. Sam steSo-cevets 35,000.00 


Cash in ‘Home Office and Banks............ 10,058.71 
Interest Due and Accrued. athe: Se serre gis 20,288.42 
Premiums Due and Deferred . 5 aeons eons 41,685.18 
Pal WOter ASBCIS «6 coc cece sc te bs ae ed wees 28,099.51 

$1,310,940.87 
Less Non=Admitted Assets.................. 32,109.61 

$1,278,831.26 


LIABILITIES 
Legal Reserve for Protection of Policyholders $940,744.00 


Death Claims Due and Unpaid. None 
Death Claims 9, But No Proofs Re= 

ceived. es cyte 1,000.00 
Tax Reserve.. : re ee 6,278.62 
All Other Liabilities. . 9,406.07 


SURPLUS TO PROTECT POLICY HOLDERS 321,402.57 


$1,278,831.26 


Home Office: Rockford Trust Building 


Good Openings for Representatives in 
Illinois, Minnesota, Iowa, Ohio, Indiana and Michigan 


Apply Francis L. Brown, Vice Pres.-Secretary 














JOSEPH FROGGATT & CO, 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


HOME OFFICE 
25 CHURCH STREET 
NEW YORK 





CHICAGO 
Insurance Exchange Building 


NEWARK,N. J. 
Globe Building 


SAN FRANCISCO 
Insurance Exchange Building 


BOSTON 
Winthrop Building 





AUDIT ARRANGEMENTS FOR 
1924 





You are, no doubt, contemplating 
audit arrangements for the year 1924. 


Our work is done by men who have 
gained their experience in the offices 
of insurance companies. We are, 
therefore, able to make an audit which 
embraces all the practical insurance 
features and, at the same time, give 
you the benefit of our experience with 
regard to improved methods. 


It might be worth while to talk to 
us. 


JOSEPH FROGGATT, 
President, 




















\\ 








TT 


\ 


fami 
and 

the 

cont! 
whic 
We | 
we | 
plan 
destr 
to |i 
at th 
of tl 
can 
orga 
writi 
than 
It is 
of t 
is p 
how 
You 
inter 
prev 
men 
pile 


few 
Unit 


teen 


Iding 


iding 








Sorwene 


—— 




















Rp. 





Teena ll 















































IRE-CASUAL 


AND MISCELLANEOUS 


SECTION 

















New York and Chicago, Thursday, March 27, 1924 








How Can Automobile Accidents Be Controlled? 


Y purpose is not so much to call your 

attention to the statistics of automo- 

bile accidents with which you are all 
familiar but rather to consult with you on ways 
and means by which your organization, through 
the use of records and statistics, can help to 
control the ever-increasing injuries and deaths 
which arise out of the use of the automobile. 
We are all tired of the figures, as figures. What 
we want now is action, some sensible, direct 
plan by which this relatively new source of 
destruction can be controlled and the hazards 
to life and limb allayed. I am frank to say 
at the very outset that your organization is one 
of the few organizations of the country which 
can do this thing if it can be done at all. Your 
organization, composed of ninety-five companies 
writing accident and health insurance, is more 
than academically interested in this problem. 
It is through your companies that a large part 
of the damage that is ever compensated for 
is paid. You know better than anyone else 
how enormously expensive is the present danger. 
You have already shown a proper attitude and 
interest in the problem of scientific control and 
Prevention of accidents through the establish- 
ment of an efficient statistical bureau to com- 
pile the experiences of your members. 


Some Sratistics G1vEN 
The facts that we must keep in mind are 
few and simple enough. There were in the 
United States last year a total of at least six- 
teen thousand fatalities, possibly seventeen, 


——e 
U vs address presented before the Health and Accident 
nderwriters Conference, held recently in Chicago, II]. 


3y Lours I. Dustin, Ph.D. 


Statistician, Metropolitan Life Insurance Company 


which resulted from the use of the automobile. 
To this number should be added a possible 425,- 
000 more or less disabling injuries. This on- 
slaught has fallen upon us almost overnight. 
The whole story runs back only twelve or fif- 
teen years. In 1911, the death rate from auto- 
mobiles among Metropotitan policyholders was 
3y 1916, the igure had mounted 
In 1923, it was 


2.3 per 100,000. 
to 7.4, or over three times. 
15.4, or nearly seven times the figure of IQII. 
The curve of mortality covering this short 
period is different from that for every other 
disease or condition dangerous to the public 
health or safety. It is almost a straight line in- 
clined steeply upward and becoming steeper 
with the advance of time. The rate of increase 
This phenomenon stands 
field of American vital 


is constantly rising. 
alone in the whole 


statistics. 


CHILDREN SUFFER 
There is something not only distressing in 
all this but unspeakably pitiable. I say this 
because about one-third of the injuries and 
affect children. In the cities, this 
It is now absolutely 


fatalities 
proportion is often a half. 
unsafe for children to play in the streets of 
our cities. It is not enough that they are 
maimed by the thousands and ten of thousands 
each year but a psychology of fear is develop- 
ing among them. Every city parent knows this 
to be true and is continually concerned about it. 
The play of children is seriously restricted and 
their life in the open, in the cities at least, is 
a thing of the past. I hate to think what twen- 
ty-five years of this atmosphere of fear will 


33 


mean to the men and women of the next genera- 
tion. 

There is, of course, the other aspect of this 
situation, the very practical one that comes 
home to you as insurance carriers. The costs 
of these deaths and injuries and the payments 
which your companies are compelled to make 
in indemnities are enormous. You know better 
than I what the total amounts to. But if the 
social losses, that is, the capitalized value of 
the lives and of the working time lost were in- 
cluded, the totals would be very great indeed. 
All of this comes at a time when the whole 
nation is keyed up to a sort of exultation on 
the victories achieved through the control of 
the communicable diseases. Every month 
almost, we learn of some new way of control- 
ling disease, typhoid fever, syphilis, diabetes, 
diphtheria, measles or scarlet fever. But, all 
of these gains are almost at once discounted 
by the ever-rising deaths from the hazards on. 
the public highways. To-day more than three 
times as many deaths occur annually from the 
use of the automobile as from typhoid fever. 


LitTLE BernG DoNE 

It is very strange that little has been done 
to cope with the evil situation which I have 
sketched. Most of us have taken the situation 
with an air of fatalism as though there were 
no remedy. One would think that the automo- 
bile industry itself would feel its responsibility 
for the condition which exists, but not much 
has come from that source. Possibly the ad- 
vent of the four-wheel brake may make some 


difference. But the emphasis of automobile 
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manufacturers is still on making speedy vehicles 
and as long as this stays as a competitive fea- 
ture in the sale of machines, we may expect 
little relief from this quarter. The communi- 
ties themselves have been anxious enough, but 
are not properly equipped to cope with the sit- 
uation. A small number of States and cities 
have begun a promising experiment in traffic 
regulation coupled with road improvement and 
adequate signs and signals. The results in some 
quarters, as, for example, in Connecticut and in 
Massachusetts, are already giving encourage- 
ment. Possibly in these States, and in a few 
cities, conditions are better than in the general 
run of places, because in addition to road 
equipment there is an effort at fair enforce- 
ment of traffic regulations. In any case the 
various parts of the country show very differ- 
ent conditions of hazard as shown first by the 
experience of these cities in relation to a unit 
of population and second in relation to the 
number of cars used. 


FIGURES FOR 1922 

The latest figures at hand are for 1922. The 
following table compiled by Mr. Stellwagen, 
of the National Bureau of Casualty and Surety 
Underwriters, is extremely interesting. It 
shows that in some cities the hazard of dying 
from automobile injuries is four times as great 
as in others. In Los Angeles, for example, the 
death rate per 100,000 of population in 1922 was 
32.5, while in Jersey City, New Jersey, the 
figure was only 8.2. The great number of the 
cities are to be found between these two ex- 
tremes : 


TABLE 1 
Automobile Death Rates for 1922 in 49 American 
Cities of 100,000 Population and Over, Showing 
the Range in Death Rates from the Highest 


to the Lowest 
Death Rate Per 


100,000 
City Population 
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It has been objected that this is not a fair 
way to rate cities because some have a very 
much larger number of machines in operation 
than others. I have never been sympathetic to 
this objection. I think it is entirely wrong in 
principle to excuse or minimize the appalling 
conditions that prevail in certain communities, 
simply on the ground that they have relatively 
more machines in operation. The very exist- 
ence of this condition necessarily for 
greater effort to cope with the situation. If 
logically carried out, there would be no limit 
to which the death rate from automobile acci- 
dents could mount as the number of machines 
increased. Nevertheless, I am in a position to 
give you, again through the assistance of Mr. 
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lights out, ete., 


Was it caused by a defect in the vehicle; i.e., defective brakes, broken steering gear, ete.?/ J 


- 


nditions; Le., rain, snow, ete., ete.? 





Was it due to weather c , i 
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Stellwagen, a table showing the number of 


automobile fatalities per 1000 automobiles reg- 
istered. This is presented in the following table 
and again shows that certain large communi- 
ties like Chicago and New York, for example, 
have death rates six and seven times as high 
as certain others: 


TABLE 2 


Deaths Per 1,000 Automobiles Registered, Showing 
the Range in Death Rates from the Highest to 
the Lowest 

Death Rate Per 
1,000 

City Automobiles 
1 COG oo.c sie seed Law ereoaweeews 2.98 
o. (MOM A. Saainsans ec60R eo ahewae 2.90 
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eee ret re Pr ee ee A 1.50 
DA Ban shod ors edecaieneta traces ai ave 1.50 
15. Nashville re eR aE ae 1,48 
16. St. Louis, Mo. 1.48 





AND CASUALTY EDUCATIONAL SECTION 
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BG: Salk Tae. Cy ic inkeswaiwace ae 47 
ils MONARO Gea cas ccs eye oars se are nare: onvors 41 
Obviously, where there is so much variation 
there is also much room for improvemen 


How great the possibilities are, not only fron 
the point of view of saving human life, py 
also in the saving of money, is concretely 
shown in the next table, which gives the ayer. 
age liability premium per car in a group oj 
twenty-eight cities: 

TABLE 3* 
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No. Cars bility Pre. 

Registered mium per Car 

Passen- Passen- 

Cities ger Trucks ger Trucks 
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16. Kansas City..... 55,000 
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Rates BASED ON EXPERIENCE 

Automobile accident insurance rates are based 
on the accident experience of insured cars in 
individual cities. If the number of automobile 
accidents in any one city increases, then the 
losses which the insurance companies are called 
pay in proportion, and t 
increased cost is passed on to the public in the 
form of higher insurance premiums. If, « 
the other hand, automobile accidents decreas 
then the losses for which the insurance cott- 


upon to increase 


panies 
enjoys a reduction in the insurance premiums i 
is called upon to pay. 

The Eastern throug 
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accident. The preliminary results are very 
ifluminating and suggestive. I am, however, 
not in a position to make these public except 
to say that the hopes of those in charge of the 
investigation have been raised by the clear-cut 
character of the findings and that an analysis 
on a Jarger scale will be very profitable to the 
companies and to the public. 


WorK OF THE NATIONAL BUREAU 
The one organization, however, which has 
carried the investigation of public accidents to 
the furthest point is the National Safety Coun- 
ci. This is, as you know, a national body 
which has for many years been identified with 
the development of a safety program for the 
country. For three years, I have been chair- 
man of their committee on public accident 
statistics. This committee has issued a num- 
ber of reports and has outlined a program 
which has been adopted by the National Safety 
Council. We hope that through this means we 
can in some measure begin to check the in- 
crease in the number of automobile accidents. 
I am anxious to outline the details of this pro- 
gram to you because I believe that you will 
wish to participate in it, possibly in conjunc- 
tion with other national insurance organizations. 
The committee of the National Safety Coun- 
cil recognized, at the very outset, that it was 
necessary to collect good statistics of public 
accidents on a uniform basis throughout the 
country. These do not now exist. We know 
only in the roughest possible way the number 
of injuries and fatalities, and we know virtu- 
ally nothing with regard to the conditions un- 
der which these accidents do occur. For this 
purpose, we have prepared a series of forms 
covering the various types of public accidents 
and, more especially, the automobile accidents. 
] am presenting herewith two forms for your 
consideration, which we wished to have the 
police and safety officials of all the large cities 
of the country adopt as their own. At the 
outset, these forms should be made available 
to the police departments without cost to them. 
The first, Form 1-A, is a preliminary and 
abbreviated record for the use of police or 
satety officers reporting the accident. The sec- 
ond is somewhat more detailed and is intended 
for the use of the court and headquarters’ clerk 
in abstracting the complete information obtained 
in court proceedings up to the disposition of 
the case. The committee planned that these 
forms should be used in preparing the local 
statistics. It was hoped also that copies of 
the records would be sent to the National 
Safety Council to be used in the preparation 
of comparative statistics for the cities co 
operating in this national effort. 


ANALYSIS oF CONDITIONS 

You will observe that a tabulation and analy- 
sis of these records will answer a whole host 
of important questions in connection with the 
large number of automobile accidents. They 
will tell how often the accident was the fault 
of the driver or the fault of the pedestrian ; 
or due to a defect in the machine and what 
Part of the mechanism. Tabulation of these 
tecords will help in the determination of pub- 
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2. Specify exact cause of the accident under each heuding (a) to (e) 
(a) What fault of person injured?. 


See instructions. 
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What fault of driver? 





(c) What street conditions? (obstructions, etc.) == 
(e) What weather conditions?__ 
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What defect in vehicle?. 
Other cause? (specify). 











Describe vehicles involved?. 





14. Time of occurrence: 
te. 


i 192. at M. 








(a) What exact type of vehicle or vehicles?___ 





5. Place of occurrence: 
(a) At street intersection? 
(d) Business section?. 


anes 


—(e) On safety isle?_ 





Within 300 feet of school? (c) 





Residential section? 
(f) Running on sidewalk? 











6. The driver: 
(a) Sex_____(b) Age 


(c) Country of birth_________(d) Owner or chauffeur? ____(e) Other. 








_(f) Driver injured ~(g) Killed?. 








7 Property damage: 
(a) Were involved vehicles damaged? 





___(b) How much? (dollars). 


_(c) Other property damaged?_______(d) How much? (dollars) 
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Development of Case 


Were arrests made? 





On what charge? 


Was person at fault fined? How much?___ __. Imprisoned? 
Paroled?_ 
Was suit for damages instituted? 

Did any injured subsequently die? 


Other developments?__ 





For what amount? 








If chauffeur, license revoked?. 


Were any permanently disabled?. 


What term? 
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lic policy and will point out how the automo- 
bile manufacturers can be helpful in cutting 
down the number of accidents which result 
from the present design and construction of 
their product. These tabulations will also 
stimulate local police officials to prepare traf- 
fic maps and, second, spot maps showing the 
location of accidents so that local centers of 
hazard may be identified. Intensive study of 
the accident records, of the accident maps, as 
well as of traffic: maps, should result in the 
development of a constructive policy in every 
one of the cities where this is done. It will 
be entirely possible, we believe, to materially 
reduce the accident hazard in any city which 
is seriously engaged in the study of its local 
problem along these lines. 


FINANCIAL SUPPORT SUGGESTED 

The committee of the National Safety Coun- 
cil has, therefore, urged that an effort be made 
to establish its work on a permanent founda- 
This will call for a small administra- 
tive organization within the Council to put 
into operation its several suggestions. It will 
he necessary to have a well-equipped statistician 
in charge who with a small staff can induce 
police officials to use the accident record forms 
of the Council, can receive them regularly for 
tabulation stimulate the 
safety program of the Council. We have esti- 
mated that the cost of such a program will be 
about $40,000 a year, for a period of four or 
five years. We hope that your organization and 
your constituent companies will wish to partici- 
pate with such other insurance organizations 
as the National Bureau of Safety and Casualty 
Underwriters, the Life Insur- 
Presidents, and the American Life Con- 
vention, in a combined effort to finance the 
public accident work of the National Safety 
Obviously, :f this cost were divided 


tion. 


and in other ways 


Association of 


ance 


Council. 


equally among the four insurance organizations 
mentioned, the cost to you would be about $10,- 
000 a year, which, I am sure, could be easily 
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carried by the companies which constitute your 
membership. 


Far-REACHING RESULTS POSSIBLE 


The cost of this participation to the individ- 
ual companies would be almost negligible, yet 
the result might be far-reaching. At the end 
of a few years, we should expect to find the 
large cities of the country and possibly some 
of the States collecting information on public 
accidents currently on standard forms, and 
bringing out and publishing information which 
the accident insurance companies need in order 
to conduct their business efficiently and eco- 
nomically. It is entirely possible that this in- 
formation will react favorably on the manu- 
facturing of automobiles and result in im- 
provements in these machines. In any case, 
this activity on your part will win for you pub- 
lic esteem; it will associate your companies 
with a desirable social service. I am a little 
surprised that the accident insurance companies 
have not already seen this opportunity and 
developed a service like that I am outlining. 
It is important that the public should know 
that the insurance companies which are cover- 
ing the financial liability for automobile acci- 
dents are anxious to find a way to prevent 
them. I believe that the insurance companies 
are, in the main, ready to participate in such 
an important public service. I am offering you 
a concrete and well-considered opportunity. 
Some of the life insurance companies, as you 
know, have taken advantage of just such occa- 
sions as this to their benefit. It is hoped that 
the day has come when the accident and health 
companies will do likewise. The National 
Safety Council will be grateful if you will con- 
sider this proposition sufficiently attractive to 
appoint a small committee to co-operate with 
a committee of the Council to work out ways 
and means to put this proposition into effect and 
to organize the necessary machinery for its 
successful operation. The sooner this is done, 
the hetter for all parties concerned. 
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Foreword 
NLY a comparatively few casualty in- 
surance agents—I dare not say sales- 
men—ever give a serious thought to the 
personal accident and health branch of their 
business. Fewer still specialize in it. 
- Why is this? Because the average agent does 
not understand it and consequently fails to 
appreciate the possibilities of it from a financial 
point of view. Of course, in a general way 
he knows what an accident and health policy 
is, but his knowledge on the subject stops right 
there. And as for the manner in which such a 
policy should be sold or presented to a pros- 
pect, he knows nothing whatsoever of the art. 
This strange and extraordinary condition of 
affairs can be traced to the companies engaged 
in the business. Apparently most of them want 
as much accident and health volume as they 
can get, for they frequently offer bonus com- 
missions for extra production. But—and here 
is where they make their mistake—they urge 
their agents to sell, and make the monetary 
inducement worth while, but they neglect to 
tell them how to sell. So it will be our pur- 
pose in this, and subsequent articles, to point 
out why you should sell accident and health in- 
surance and the way to sell it. 


Wuy You SuHoutp SELL ACCIDENT AND 
HEALTH INSURANCE 
First.—Practically every man and woman 
engaged in business is a prospect. This is 
not true of any other line, except life. There- 
fore, as all sales are in direct proportion to 
the number of persons approached, it is per- 
fectly obvious that the returns from a given 
amount of effort applied to accident and health 
insurance will be greater than if applied to 


automobile, compensation or boiler coverages. 
Second.—Policies carrying large premiums, 


such as those last above mentioned, frequently 
become “target risks” and, as such, are sought 
after by all agents who hear of them. You 
have to re-sell them renewal date. 
But not so with accident and health policies. 
The majority of them renew automatically, 
preserving your commission account and afford- 
ing you just that much more time to develop 
new business. The lapse ratio is about 15 per 
cent lower than on any other line. 
Third—Every accident health 
holder, if properly cultivated, can easily be 
developed into a buyer of other forms of in- 
surance. Accident and health coverage is of a 
personal nature. The agent who sells it has 
the opportunity to get very close to his clients 
and, if he uses his head, can frequently be- 
insurance adviser. [I 
Sor 


p25 


at every 


and policy- 


come their confidential 
know of one instance where a 
dent policy grew, in three years, to a $22,000 
premium account. The agent made a friend 
of his customer who was the general manager 
of a large manufacturing plant; result, all the 
insurance on the entire plant. 


a year acci- 


ee 


How to SELL 

Let me preface whatever else I have to say 
with the very earnest suggestion that you con- 
sider yourself a salesman, not an agent. Noah 
Webster, conceded by all to be an authority 
on the English language, word 
“salesman” as “one who sells goods and mer- 
chandise.” What a and 
definition—one who sells goods! It eliminates 
the order-taker; the man who sits in his office 
waiting for business to come and the fellow 
who imagines he can get results with only a 
half-hearted effort. It gets right down to brass 


defines the 


clear-cut concise 


tacks. If you are to be a salesman you must 
sell, 

With the possible exception of “friend,” there 
is no more abused word than “salesman.” 


Think of the hundreds—yes, thousands—of men 
who pride themselves that they come under that 
heading, yet who are really a disgrace to the 
profession. Why is it? Why are so many 





In this issue, THE SPECTATOR presents 
the first of a series of articles on the 
selling of accident and health insurance. 
The author of these discussions is a com- 
pany executive, himself a successful acci- 
dent and health underwriter who, through 
years of personal cxperience at his desk 
and in the field, rnows his subject thor- 
oughly, both from the company angle and 
from the standpoint of the agent. The 
many readers of THE SPECTATOR will find 
in this series the answers to numerous 
broblems that confront them in the solicit- 
ing of accident and health insurance, and 
will derive therefrom fresh ideas and 
inspiration with which to strengthen their 
canvassing appeals. 











apparently satisfied to go along, day in and 
day out, accomplishing so little. The answer 
is plain. They do not appreciate their possibili- 
ties. They do not see further than their noses. 

To be a 100 per cent salesman is an achieve- 
ment worthy of the highest reward. And that 
reward comes automatically in the form of 
prosperity and happiness. To this some may 
say: “We can’t all be 100 per cent.” True, 
in a sense, but each of us can develop our 
respective abilities to the highest degree of 
efficiency. We can al! do better than we are 
doing if we just make up our minds to. A 
100 per cent in one man, measured by actual 
results, may not be the same as a 100 per cent 
in another. But the point we are trying to 
register is that only a comparatively few sales- 
men, so-called, are producing all they are 
capable of. Their mental factories are not 
working full time. This is especially true of 
the accident and health salesman, who is seldom 
required to report the result of his daily efforts 
to any one, save himself. He is his own boss 
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and consequently can work as much or little 
as he pleases. It would be better for him if 
it were otherwise; he would make more money, 


CERTAIN QUALIFICATIONS NECESSARY 

Mr. Webster says a salesman is a man who 
sells. True enough. But I maintain that one 
must possess or acquire certain definite qualifica- 
tions before he can succeed in selling accident 
and health insurance. They are: 

FAITH 
COURAGE 
ENTHUSIASM 

FaitH.—Faith is the sales- 
manship. A salesman, to become a real syc- 
cess, must have absolute faith in the concern 
he represents, the product he is selling, and 
lastly, but most important, in himself. In fact, 
his faith in himself must be supreme. Once 
you get it into your head that the other fellow 
is a better man than you. you are whipped. He 
will lick you every time. So never let such a 
thought pass through your mind. The great 
writers of insurance are fearless. They ap- 
proach their prospects with the self-assurance 
of a Morgan or a Roosevelt. And throughout 
their interviews they have the upper hand be- 
cause their very manner indicates complete 
confidence in themselves and what they are 
Never for a moment do they falter 
They dominate the situation 
at every turn. True, they do not sell every 
man they talk to. But sooner or later, they 
do sell the majority of them, which is the most 
any one can hope for. What gives these men 


backbone of 


selling. 
in their speech. 


such courage? Why, faith! Nothing else 
could. They believe implicitly in their own 
ability. Now what about your own good self? 


If you haven't, deter- 
If you 


Have you such faith? 
mine that from now on you will have. 
aspire to become a master in the art of selling, 
and we hope you do, begin to gratify your de- 
sires in this direction by having faith. You 
can do it easily enough by exerting a little 
will power. As you start each morning on 
your business journey, hold your chin up, your 
shoulders back and your chest out. Put a 
into your step and as you go keep 
“T am going to master 


spring 
saying to yourself: 
every situation I meet to-day—I am going to 
make every effort count.” And you will. We 
repeat, with as much emphasis as possible, that 
faith is the backbone of salesmanship. Have 
faith! 

CouraGE.—Courage is a necessary part of 
the make-up of every successful accident and 
health solicitor. Why? Because the best sales- 
man living meets defeat every now and then. 
He can’t sell everybody—it isn’t the way of 
the world. But the man who makes the great- 
est number of sales, the one who gets the most 
enjoyment out of his business, is the fellow 
who keeps courage when “turned down.” Just 
because Smith doesn’t put his name on the 
dotted line, don’t quit. See the next man on 
your list. And if he too refuses to buy, don't 
give up, keep agoing, keep courage! Remem- 
ber, many a ball game has been won by * 
player who had struck out on each of his previ- 
ous trips to the plate. 
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FIRE AND CASUALTY 


The great beauty of the accident and health 
business lies in its bigness. Every man, whether 
employer or employee, is a prospect for the 
solicitor. That is why you should never be- 
come discouraged when your sales seem too in- 
frequent. There is always. another prospect 
ahead. Look toward him, not behind. In this 
respect, at least, there is no other business 
quite equal to your business. Invariably you 
can see a prospect if you look in the right 
direction. Keep this in mind constantly, so 
that if you ever reach the point where you find 
vourself thinking about “the green grass on the 
other hill,” you will quickly dismiss the thought 
from your mind. Elbert Hubbard said - 

It is a great man who, when he finds he has 
come out at the little end of the horn, simply 
appropriates the horn and blows it forevermore. 

He is right! Make stepping stones of stum- 
bling blocks. When you get turned down, just 
forge ahead all the stronger, keep courage! 


EntTHUSIASM.—If you are naturally  en- 
thusiastic you possess a gift of the Gods. For 


an enthusiast is one who is almost certain of 
success in this life, especially if he be a sales- 
man. He can’t be downed! And what's more, 
he goes about his daily work with a smile on 
his face, with a snap in his fingers and a stride 
in his foot that defies all men. But if you do 
not come by this divine possession naturally, 
be thankful that vou can acquire it. How? 
Why, simply by making up your mind that from 
this day and date you are going to look upon 
the bright side of things; that when you arise 
each morning you will view the day’s work 
ahead as a pleasure and privilege and not as 
a task. The mere thought that the accident and 
health business is one of unlimited opportuni- 
ties should be sufficient to keep you inspired 
at all times. Think always of how fortunate 
you are to be in it. 

And then remember that every time you sell 
aman a policy you have done him, and his 
family (if he has one), a bigger service than 
you have done yourself. Isn’t that worth while? 
Isn't that alone enough to make you enthused ? 

Yes, vou can be enthusiastic: if you really 
want to. Resolve to be, because “not to re- 
solve is to dissolve.” 


Post Magazine’s Handy Insurance Chart 


The Handy Insurance Chart, published in 
London by the Post Magazine, has been issued 
for 1923-24 and just received in this country. 
The chart is being published for the third year 
and now has figures for five years for nearly 
all the great fire and casualty insurance com- 
panies in Great Britain The chart is printed 
in large type and gives all the important items 
in the yearly statements of the companies. The 
book is particularly arranged with a view to 
showing the financial condition of a specific 
company at a glance, its progress and its re- 
sources, 

Of convenient size and shape, the Handy In- 
surance Chart is an excellent reference for 
those who desire to have at hand a guide to the 
stability of British insurance companies. The 
hook may be ordered through The Spectator 
Company, New York, at $1.50 per copy. 
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Prevention of Coal Dust Explosions 


Explosions of coal dust such as have caused 
a toll of hundreds of lives in American mines 
within the past few months can be greatly 
minimized by proper rock dusting methods, 
states the Department of the Interior, which 
recently commissioned George S. Rice, chief 
mining engineer of the Bureau of Mines, to 
make a study of the use of these methods to 
prevent the propagation of coal dust explosions 
in European mines. The rock dust is spread 
upon the floor, roof and sides of passageways 
or placed upon specially constructed barriers, 
and when stirred up by the concussion of a 
local explosion, forms a screen which prevents 
the flame of penetrating 
Leyond the immediate area of origin. 


the explosion from 

Stone dusting as a means of limiting coal 
dust explosions is made compulsory, by gov- 
ernmental regulation, ‘n Great Britain, except 
in anthracite mines and in bituminous mines 
that are naturally wet throughout. A great 
many British mines of large capacity have used 
dust for more than ten years. The 
majority of British mines for the past four 
years and practically all mines for the last 
two years have been using stone dust. No coal- 
dust explosions have occurred or have been 
propagated in any part of a mine that has been 
thoroughly stone dusted, whereas there have 


rock 


been a number of explosion disasters in recent 
years in British mines the --oal-dust 
watering method was practiced or in certain 
parts of mines which were supposed to be so 
wet naturally that they did not need stone 
dusting. In France, the scene in 1906 of the 
ereatest of all coal mine explosions, the Cour- 
rieres killed men, the 
practice of rock dusting prevails in certain dis- 


where 


disaster, which 1100 
tricts, and French officials are urging a wider 
use of rock dusting in the more dangerous 
mines. 

Although the Bureau of Mines has urgently 
recommended rock dusting, only a few oper- 
ators in the United States have adopted the 
practice. Operators of mines in Southern IIli- 
nois that have installed rock dust barriers state 
that these have prevented many coal-dust ex- 
plosions from extending beyond the location of 
the barrier. Other operators of mines where 
disastrous coal-dust explosions have occurred, 
in spite of precautions taken to keep coal dust 
thoroughly dampened, are now considering the 
adoption of rock dusting. 

American mines have heretofore relied on 
watering and the prevention of ignition to avoid 
coal-dust explosions. Although it is agreed 
that watering is successful if done with abso- 
lute thoroughness, engineers of the Bureau of 
Mines have rarely, if ever, found watering so 
perfectly done that if a source of ignition was 
present in imperfectly watered parts of the 
mine a coal-dust explosion would not follow. 
This conclusion does not apply to Pennsylvania 
anthracite mines, the dust of which has not 
been found to be explosive, but does apply to 
all bituminous, semi-bituminous and sub-bitu- 
minous coal mines. 
months, watering is effective for only a short 
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Especially in the cold, dry 


time after it has been done, because the air 
current rapidly dries the coal dust. Tests in 
the experimental mine of the Bureau of Mines 
have shown that, even with 25 per cent of 
water, a pure fine coal dust will propagate an 
explosion. Mere wetness of the floor or sides 
will not be enough to halt an explosion wave 
if on the timbers, in the overhead cavities, or 
on ledges there is coal dust which may be 
dislodged by the concussion that precedes the 
flame. To keep long haulage roads and old 
workings thoroughly wet all the time is difficult 
because of the rapidity with which moisture 
evaporates. Moreover, it is difficult to wet 
fresh coal dust. When undisturbed, coal dust 
will float so thickly on water for long periods 
that the top layer may be fanned into the air. 
The bureau’s investigators constantly find evi- 
dence after an explosion that the explosion 
traversed not only wet places but those where 
the water was deep in the roadway. Not only 
is the dust overhead, on timbers or adhering 
to the walls, dislodged and ignited, but if there 
is excess dust at some place it is carried along 
by “pioneering” air waves and feeds the flame. 

The difficulty of finding employees who will 
water a mine thoroughly and conscientiously 
may nullify the best intentions of the manage- 
ment. 

One of the greatest advantages of rock dust- 
ing is that failure or delay to apply the dust 
for a day or a few days is not so vital as the 
omission of watering. Many roadways do not 
have to be redusted more often than one or 
two times per month under adverse dust con- 
ditions. Other parts of the mine may not need 
redusting for months. The condition of the 
roadways can be largely determined by inspec- 
tion, if limestone dust is used, and checked posi- 
tively by the gathering of samples. This ap- 
plies not only to inspection from day to day 
by the management, but also to the more occa- 
sional State inspection. For example, a State 
inspector may find the condition of a watered 
mine admirable as far as coal con- 
cerned on the day of inspection, but he can 
not tell whether the mine will be safe the next 
day. Usually a month or more will elapse be- 
fore he makes another inspection of that partic- 
Meantime the effectiveness of the 


dust is 


ular mine. 
watering can not be positively checked in the 
same way that samples of dust gathered and 
tested by the management can be if made a 
matter of daily record. 


Casualty and Surety Men Discuss Insur= 
ance Education 

Various phases of insurance educational work 
were discussed at great length by casualty and 
surety men at a luncheon at the Drug and Chem- 
ical Club given March 21. The luncheon was 
arranged by the Insurance Society of New 
York, especially for those who have lectured be- 
for its classes in casualty and surety insurance, 
those who have contributed to the library, and 
those who have donated prizes for students. A 
number of speakers addressed the luncheon on 
the work the Insurance Society is carrying on. 
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The Making of the Fire Insurance Rate 
(Continued from page 4) 


.10 being added to the building rate for goods coming in the first 
section, which were principally those of the drygoods variety, 
and .15 for those in the second section. 

In the hazardous class the first and second sections both 
apparently added $.25 to the building rate, but the differential 
was reached in this case by making the basic building rate higher 
than in the first section for the first, second and third classes of 
buildings, but the same for the fourth class. 

The extra-hazardous class added $0.30 for goods enumerated 
in the first section and $0.40 for goods enumerated in the second 
section. 

The specially-hazardous class added very substantial charges 
indeed to the building rate, the first section showing a range 
from $0.50 to $1.25, and the second section a range in brick 
buildings from $1.00 to $5.00, and in the wooden buildings from 
$1.50 to $6.00. 

Provision is made for a table of minimum rates, this being 
arranged in alphabetical order. 

The term rule is of more than passing interest, because it 
shows an attempt at least to base it somewhat on the earnings 
of the premium at interest; it is as follows: 


The following deductions may be made on merchandise generally, or 
personal property effected for a longer period than year: 


Per Cent 
DRI 5 sists sd vdn-i. Sip ov fever Save sduad wisliass win Rio Epa 4 
PEMDEIOALS —pisis ie wicca Ged estan dadvaaeeesedsdiosecgeaser Of 
SUSU BAGS inis.cia.pcenSassewssews os ss eieeewensarcsavane 86 
BUND NE MIAN a ct 2y5t3 20ra' Yawisae '5:ao 10. 6 16°, 10-5 SK ew 510 « al nia, aw nigrarec OR 
SEN BEALS OE yaa ichaiiors bs Gla ats tns's WN wea Ree brea s's Ka Givatslolere 13 
ENPHMNCAES. cose ais.chaaissnd sicwess winds aren chic esecace GES 


SHORT RATE TABLE 

This table which bears the heading, ““Premiums per $100 for 
Periods Short of a Year” is worked out for an annual premium 
of $0.25 up to $2.00, and from one month up to eleven months, 
no provision apparently being made for any charge less than one 
month. For the first six months the table agrees with the cur- 
rent one in use, that is, one month is 20% of the premium, in- 
creasing by 10% up to and including six months. From that 
point on it differs from the present table, and the following are 
the provisions: 

Per Cent 


SW TIN NUNIS 0 sialic arg 45x asin. 0 2 Swrhe Be 4d Veni 
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l‘ive years later this work was revised. There were substan- 
tial improvements in the direction of simplifying the classifica- 
tions for buildings and the charges in addition to the basis rate 


for the building. The story is best told by setting these forth 


as printed. 


1923 Fire Loss in Rosario, Argentina The fire department 

In response to its request for data on fire 
losses in foreign countries, the Insurance De- 
partment of the Chamber of Commerce of the 
United States has recently received from the 
United States Department of State the follow- 
ing information regarding fire losses in Rosario 
during 1923. This was prepared by Consul 


WL, 


the firemen. 


Bonney, located at Rosario, Argentina. 


THE SPECTATOR 


during the year 1923, 
moned to sixty fires, of which thirty-eight were 
but incipient, requiring no action. 
year there were only twenty-two fires in this 
city of 300,000 population. 
two fires fifteen were minor affairs not threat- 
ening much loss, but requiring the services of 
Only seven fires during the year 
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GENERAL CLASSIFICATION OF STORES AND WAREHOUSES 
First Class 
_ Brick, stone or iron; roofs of tile, slate or metal; shutters, iron or 
iron lined; cornices and gutters, front and rear of brick, stone or metal: 
fire-walls extending above the roof. 
_Nore:—Walls higher than the adjoining buildings, and covered py 
tile, slate or metal, are equivalent to “Fire-Walls.” : 


Second Class 
Brick, stone or iron, varying from the first class in any one particular 


Third Class 
3rick, stone or iron, varying from the first class in more than one 
particular. 
Fourth Class 
Of wood. 


ADDITIONAL CHARGES Per $100 
Per Annum 
Heights Cents 
l‘or each story over five, above the street... .. ech 
Depth 
For 125 feet or more, if fronting on one street only; or 175 feet 
OF “HIGFe, If “LFONTINE Olt TWO ‘SEECETS 86. ois e.crc io 35 aie cisineicia ico 5 
Sky Lights 
In the roof (unless in an extension used only as a counting 
room) seas 5 


Communications 
For openings into another building, or connections therewith by 
an enclosed passageway; or by an extension of one or more 
stories; if the number of occupants of both buildings ex- 
COOMBE WO: iota ks oral tisis eoaror aia wipe rotenra stolen Seba eterno coe cera tient 5 
Kor every other additional building opened into, or connected 
with as above, irrespective of the number of additional 


OCCUPANTS. MUNELEUY 7.5 ns ein nce torerewl ate eevee emi tao ree $ 
ADDITIONAL OCCUPANCY 

For three occupants (the applicant being one)...............6.- 0 5 

For four occupants (the applicant being one), not less than... 10 


Nore 1:—QOccupancy in part for private offices; or dwellings; or for 
storage; is not chargeable. 

Note 2:—Each occupant is chargeable with the highest rate in the 
building; but is exempt from the charge for additional occupancy when 
his increase of rate exceeds I0 cents. 

Mem. :—All the foregoing “Additional Charges’ 
the: premium paid is 150 cents or more per annum. 


, 


may be omitted when 
Camphine or Burning Fluid Cents 
Or any similar inflammable liquid, if used for lighting, or kept 
for sale, by the assured, adds to the raté..........c00..<.- 10 
As in the earlier work, rates are furnished for special ware- 
houses and stores, establishments and hotels. The table of mini- 
mum premiums, as it is called, and which is arranged in alpha- 
betical order, has grown from two to three columns. The first 
column gives the charge to be added to the rate of the building. 
The second column gives the full premium or rate in either a 
brick or stone building, while the third gives the full premium 
or rate for a wooden building. The term rule is the same as in 
the earlier book and the same is true of the short rate table. 
with the exception that provision is now made for periods less 


than one month. The rule in that case reads as follows: 


Insurance for less than one month shall be charged the full month's 
rate; and insurances for short periods, however freauently made, shall 
be charged the full rate for each period. 


————— 


were of a kind threatening mercantile loss of 
a serious nature. The insurance involved in the 
fire losses of 1923 amounted to 542,440 pesos. 
(The peso has a legal value of .4246 and an 
actual commercial value of about .33 United 
States currency.) The remarkably small losses 
and the fact that only seven of the fires were 
of a serious nature speaks well for the Southern 


of Rosario reports that 
the firemen were sum- 
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The Appraisers and Adjusters Handbook 

The Appraisers and Adjusters Handbook, 
by William Arthur, has recently been published 
i. the U. P. C. Book Company. This new 
book contains the year of construction on all 
fgures given SO that, by using the index figures 
* the United States Bureau of Labor, the 


of : : 
al cost of construction can be estimated 


origin ; 
and also the value in any given year. 

The book is divided into two parts. Part I 
deals largely with general principles, square 
and cubic foot costs, percentages of various 
kinds of work, comparisons and approximate 
estimating. It is shown that physical valua- 
ion may so be affected by allowances and by 
depreciation that it is not worth while to 
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"9 Home life is happier for every one when worry is eliminated. 
2) be on Family Budget, developed through the co-operation of the whole family, eliminates un- 
Kee) profitable expenditures, increases savings, and banishes worry. 
pay The protection of the fami i i i 
| mily, the educat f t 
iS) sie ae pine he (ee yr rally children, assured independence for old age, can 
MA F be responsible for Family Welfare have always had these things at heart, but today are study- 
2] ing them with a deeper interest than ever, and the budget idea is getting recognition. 
M4 Make a trial of the JOHN HANCOCK FAMILY BUDGET AND ACCOUNT SHEET, which 
io) you may have for the asking, also additional sheets, as needed. 
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\*s) trial will convince you that the Budget aiee. “ ti“ 
+ to make the most of your income. ” ail We. ‘ (LZ 
we Over sixty years in busines Now insuri ye 2 Sor 
i bed y rs siness. Now 11 z 0 
Ps) Billion, 850 Million dollars in illdes on '$,300,000 lives LIFE INSURANCE COMPANY 
rh) . OF BOSTON. MASSACHUSETTS 
ee SOP 
TF) YF SA 





attempt mathematical accuracy on small terms. 














Part II shows how detaiied costs may be 
found. The tables were especially developed 
ior this book and for quick reference for any 
wage at any rate of labor per hour. Brick- 
york, for example, is tabulated at from thirty 
pricks laid per hour to 390 and wages at from 
<9 cents to $1.40. The tables are made so as 
to be permanently valuable. 

Mr. Arthur, the author of this book, has had 
a wide experience in appraisal work, more re- 
cently in connection with various State tax de- 
partments. During 1921 and 1922 he appraised 
over $50,000,000 worth of Omaha buildings for 
taxation purposes. 

The Spectator Company, New York, is the 
selling agent for this book, which sells at $5 


per copy. 


Insurance Shareholder’s Guide Received 
The Insurance Shareholder’s Guide for 1923- 
1924, seventeenth year of issue, has just been 
received. This publication of the Policyholder 
Journal Company, Limited, of Manchester, 
England, consists of over 500 pages of mate- 
rial calculated to give complete information. 
Each company is handled separately in this 
book and the data given includes a history of 
its founding, a tabular record of the main items 
of its statement over a period of years, neces- 
sary supplementary information and a list of 
officers and directors. By reference thereto 
an excellent idea of the strength and status of 
any company may be gained. 

This excellent reference manual of English 
insurance companies may be ordered through 
The Spectator Company. Price $4 per copy. 


Fire Insurance in Switzerland 


Direct WRITING COMPANIES 
From 1912 to 1920 the number of private 
Swiss fire companies (excluding reinsurance 
companies, remained unaltered at five, namely: 


Supervision over private insurance in Switz- 
erland is exercised by the Federal Government, 


which accordingly has published since 1886 ex- 


tensive annual reports. These volumes con- 

stitute the most reliable information on Swiss Stock _Corporation.—I lelvetia, St. Gall; 

: ; . Baloise, Basel; Federal, Zurich. 

insurance, their only defect being that each kt oe 
Mutuals——Schweizerische Mobiliar, Bern; 


issue appears two years too late. Thus the 
1920 report, the source of the following, was 
published in the fall of 1923. Nevertheless, 
the figures given below are indicative of the 
general trend of Swiss fire insurance, because 
Switzerland was not involved in the War and 
not subject since to profound economical dis- 


I:mmenthalische, Zaezwil. 

In 1920, twenty-four offices also operated in 
Switzerland, bringing the total number of in- 
surance companies to twenty-nine, distributed 
as follows: German, 11; French, 11; Engiish, 
1; Italian, 1. 

Lately many German companies withdrew, 


turbances: but their places were taken by other foreign 











Fire Prems. Increase 

—— . . Paid to or Losses Loss 
PREMIUMS AND Losses Private Decrease Paid Ratio 

Ins. Cos. in Volume by Them 
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DRUG o'er cat nt 02a Aiton 6 anion w) sc'a a px rin au'ei Goa or dime Bid dap in Sat barahar are dae ear are 16,386,744 14.7 5,167,434 31.5 
UI ch 5 s5y oc aor Sh Gy caC So, ORS OC ALO HG bla wl oh al Rion aD mstai al eal aT IRE 19,598,638 19.6 9,370,858 47.7 
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ME ocr hr hss case REA WAR a ned Sh Re Cae eames Mae eee eee 23,267,522 7.9 10,108,311 43.4 
171,690,110 79,521,669 46.3 


offices. Since 1920 three other Swiss compa- 
nies have also opened fire branches. Thus the 
total number of fire companies operating di- 
rectly in Switzerland generally varies from 
thirty to thirty-five. 


Attention is drawn to the constant increase 
in volume of business, paralleled by a general 
reduction of the loss ratio. 


This is number 2 of a series of letters on foreign 
insurance issued by the Holborn Agency Corporation, 
international reinsurance brokers, New York city. 
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NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Losses paid since organization over 56 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


Organized 1859 * INSURANCE ISSUED 


Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 
Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 








Western Dept., 207 North Michigan Blvd., Chicago 
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LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 


Tourist Baggage 
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MAN IN HIS HOME TOWN. _THINK IT OVER! 
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FIRE AND CASUALTY 





























SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 


Semi-Annual Statement, 
December 31, 1922 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets..... $6,847,520 
Capitel............. 1000000 
Sy ehvksiwmsen 575,698 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile insurance 


Let the Southern Serve Vou 
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COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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Sugar as a Fire Hazard—Spontaneous Com- 
bustion Impossible 
Recently there was a fire in a Western ware- 
house where considerable damage was done to 
sugar in bags. Concerning this a correspond- 
ent writes as follows: 


The fire was discovered by the watchman on 
the morning of January 7, about 5:30. About 
the same time the sprinklers opened up and 
extinguished the blaze with little fire damage, 
but considerable water damage. Slight how- 
ever, compared with large values in Atlantic 
& Pacific section. It had occurred in sugar 
piled in sacks. The cause is unknown. [| 
visited the location of the fire with the super- 
intendent and found that the sugar had been 
piled in the center of a bare warehouse section, 
no heat, electric lights at the ceiling, with no 
drop cords and no power installation nor steam 
pipes. Jour heads had opened about twenty 
feet apart and there was evidence that fire had 
broken out in four separate places. 

The thing about it all that interests me is 
that the superintendent says this is the second 
time they have had fires in sugar of unknown 
origin. Each time it has occurred following 
an extreme change in temperature and he said 
that each time there has been evidence of the 
fire burning in several places at once. He is 
inclined to think that spontaneous combustion 
in sugar is possible. The vice-president sug- 
gests that boat fires during war time in the hold 
of vessels might well have been caused in a 
condition such as this, instead of by alien 
enemies, as was strongly suspected then. May- 
be there is something in it and maybe sugar 
is partially responsible for the record of whole- 
sale groceries. 

The thought that possible extreme changes 
in temperature affect the combustibility of 
sugar is new to us, and we are wondering if 
either Mr. Dominge or Mr. Lincoln would care 
to express an opinion. 


The authors of Fire Insurance Inspection 
and Underwriting, C. C. Dominge and W. O. 
Lincoln, furnished the following information in 
answer to the above inquiry: 


It is an incontrovertible fact that the covers 
in which sugar is packed are always more 
readily fired than is the sugar. These covers 
are paper, cotton, jute, paper-board and wood. 
Owing to the fine hairy fuzz that stands out 
from the jute covers, any flame starting in a 
pile of sugar bags sweeps rapidly over the pile, 
usually only singeing off the fuzz, but some- 
times starting fires in the loosely hanging lips 
of the mouths of the bags. 

No fires of a like nature have come within 
the writers’ notice in any other container than 
jute bags. No reference to fires of destructive 
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force involving buildings is being considere 
in these notes, since such fires would consy 
package and sugar of any form, “ 

Since fires do occur in sugars in jute bags and 
do not occur in sugars in other forms of cove 
it would seem to the writers that it is q a 
tion of ease of ignition—the instantaneoys “ 
short-lived flash igniting the lint and not th 
other fibres, or the smoldering match, pipe : 
cigarette setting off lint and failing to set of 
other fibres. 

About four fires in raw sugar in jute bags 
and six in refined sugar in jute bags have com 
to our notice in a pericd of over thirty years 
In the raw sugar these fires were from known 
sources. Three occurred aboard ship and one 
in a warehouse. The warehouse fire was trace 
to a ’longshoreman’s pipe. In the refined sugar 
one was from an electric arc of some fore 
and duration, one from a plumber’s torch, on 
from a cigarette and three from undiscoverej 
hut suspected agencies. In two cases of ray 
sugar and one case of refined sugar the fir 
was hot enough to burn away some of the 
covers, but in both cases the sugar was by 
slightly caramelized. 

Spontaneous combustion may account for 
some of these fires, but surely not in the sugar, 
It is quite possible to get the proper oxidation 
effect, when jute or cotton fibre and oil are 
in combination, to create spontaneous combus- 
tion. The writers have no experience to prove 
this ever has happened and against this must he 
set the fact that we store, for months at a time 
the empty bags in bales; and if the tendency to 
spontaneous combustion was extreme we surely 
would have many unexplained fires from this 
cause, but none have, as yet, come to the writ- 
ers’ notice. 

On heating granulated sugar it goes through 
several physical and chemical changes, as the 
heat increases, somewhat in this order—it melts 
at 350 degrees F., above this it loses its water 
of crystallization, it becomes caramel, at stil 
higher temperature it gives off various gases, 
leaving a residue of carbon which ignites prob- 
ably at over 800 degree F. Recent tests noted in 
“Dust Explosions,” by David J. Price and as- 
sociates and published by N. F. P. A., give the 
lowest ignition temperature for sugar of 200 
mesh fineness, as 540 degrees C. (100 
degrees F.) and give the lowest temperature 
for swift enough propagation of flame to create 
an explosion as 805 degrees C. (1481 degrees 
F.). A German investigator gave the lowest 
ignition temperature as 450 degrees C. (862 de- 
grees F.). It may here be stated that once the 
sugar has reached the temperature necessary 
for combustion th rate of combustion would 
be wicked, because sugar is a carbo-hydrate 
(Cie He On). 

From the above it is concluded that no pos 
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AUTOMOBILE 
INSURANCE COMPANY 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘“sAll Kinds of Insurance 
on Automobiles’’ 
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The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 





Over a million in assets and 
enjoying PROSPERITY, 
CONFIDENCE, PRESTIGE 
and SUCCESS. All due to 
unselfish management; to fair- 
ness and liberality in writ- 
ing Fire, Tornado and Auto- 
mobile Insurance. 





THE LIBERTY FIRE 
INSURANCE CO. 


J. C. BARDWELL, President 








“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


J.D. C. MILLER, Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 800,000 


Surplus to Policy 
Holders....... 1,514,962 


Assets....... .... 3,806,949 
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in sugar except in the presence of a highly 


active oxidizing agent—for example, potassium 
chlorate, or maybe potassium permanganate in 
the presence of heat, or in the presence of sul- 
phuric acid. 

In nearly every instance of destructive fires 
in refineries it was noted that frequently the 
cover, such as bag or barrel, would be partly 
burned away but the sugar would only be par- 
tially caramelized, proving the high degree of 
heat required for combustion. 


WASHINGTON NEWS 
Revenue Bill Likely to Be Held Up 








DELAY PRESENTS DIFFICULTIES 





Treasury Department Trying to Devise 
Means for Adiusting Returns 
Wasuincton, D. C., March 24.—Postpone- 
ment of final action on the revenue revision bill 
until after the national conventions in June is 
now predicted in Washimgton. There is little 
likelihood that the Senate will pass the meas- 
ure until that time, according to Senator 
Smoot, chairman of the Senate finance com- 
mittee, and there will undoubtedly be an effort 
made to put the bonus bi!l ahead of the revenue 
measure in order that the Senate, when it 
comes to pass the latter, may know exactly 
how much revenue must be raised to pay the 

ex-service men’s bill. 

The delayed adoption of the tax bill will 
make it very difficult for the Treasury Depart- 
ment to handle the finances of the Government. 
The bill as passed by the House provides a 25 
per cent reduction in taxes on last year’s in- 
come. It was expected originally that the bill 
would be passed in time to permit taxpayers 
to take advantage of the lower rates in making 
out their returns; they have now made their 
returns and estimated their income taxes on 
the basis of the existing law, and it will be 
necessary to make some provision for refund, 
in the case of those who paid their taxes in 
full, and of providing for the 25 per cent re- 
duction to be deducted from future payments, 
in the case of those making instalment pay- 
ments. 

The proposal has been put 
eliminate the September instalment entirely ; 
this is opposed by the Treasury because it 
would leave the Government without a large 
portion of the ready money on which it is bank- 
ing to meet expenditures at that time, and 
Congress will be asked to devise some method 
of meeting the situation without embarrassing 


forward to 


the Treasury. 

The situation is very complex. 
enue bill, as passed by the House, provided re- 
ductions which would bring the tax receipts 
far below the amount estimated as necessary 
by the Treasury. It is up to the Senate to 
remedy this, and provide a bill which will cut 
off not more than the surplus which the Treas- 
ury Department estimates will accrue this year 
and next; adoption of a bonus bill providing 
for cash payments, regardless of their amount, 
will make further changes necessary, with the 
possibility that the tax bill, when finally passed, 
will be found to provide much less relief than 


The rev- 


has been: anticipated. 
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Earliest and Best 
FIRE CHART 


The 
Fire Insurance 
Pocket Index 


For 1924 








First Copies Issued 
March 22 





Orders being filled according to 
priority 


THIS VALUABLE REFERENCE 
WORK 


contains 


10 YEARS’ STATISTICS OF PRIN- 
CIPAL COMPANIES 


with ratios and totals 


CLASSIFICATION OF PREMIUMS 
AND LOSSES, 1923 


UNDERWRITING PROFITS AND 
LOSSES, 1923 


NUMEROUS MINOR TABLES AND 
LISTS 


REPORTS ON ABOUT 700 ORGANI- 
ZATIONS 


108 PAGES AND COVER 





Bigger and Better 
Than Ever 





PRICES 
In Manila Binding 


Single copy...... .75 cents 
Per hundred....... . . $30.00 


In Flexible Pocketbook 


Single copy........ $1.25 
THE SPECTATOR COMPANY 


Publishers 


CHICAGO OFFICE 135 William St. 
Insurance Exchange NEW YORK 
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W. E. SMALL, President E. P. AMERINE, Secy, 


$2,054,516.67 SURPLUS AND RESERVES AS TO POLICY HOLDERS 


Georgia Casualty Company, macon, 6a. 


BURGLARY PROPERTY DAMAGE 
LIABILITY WORKMEN’S COMPENSATION 


AN AMERICAN COMPANY 


AUTOMOBILE 
PLATE GLASS 











“SOFT SPOT” 


FOR HIMSELF 
Wanted agents in Ohio, West Vir- 
ginia, Michigan, Indiana, Kentucky, 
Texas and Oklahoma. 
For our ne 


REACHING AIS 


FOR HIS CHILDREN 
Dad’s “‘soft spot” is his boy and his 
girl. His one big ambition is their 
education, their start in life and in 
business. 


GOOD AGENTS 
Wanted by 


Any Dad of a child from 2 to 14 
years of age will be tremendously i in- 
terested in the new “Child’s Endow- 
ment Policies” of the Ohio State 
Life. 

The Ohio State Life service now 
ranges from ages 2 to 65 years, cov- 
ering the family group with few 
exceptions. 

Our agency contracts on the partner- 
ship basis will interest you. 


cclligsggttum ||! SOUTHERN UNION 


For business and ll men. 
Complete Coverage. 
Non-Cancellable Term. 

$1,000 to $10,000 Specific Loss. 

$10.00 to $50.00 Weekly Indemnity. 

Moderate Premiums and Liberal 

Commissions. 

Accrued indemnity payable every 
30 days during disability. 


Life Insurance Company 
of 


WACO, TEXAS 


Conservative Texas Company } 


The 
AGENTS WANTED | 


To sell an unrestricted Accident and Health policy costing $12.9 
quarterly. Covers every disease and every accident. Liberal com. 
mission paid to live producers. 


GREAT NORTHERN LIFE INS. CO, 


H. G. ROYER, Pres. Westminster B 
C. O. PAULEY, Sec’y & Treas. CHICAGO, Tb. é 


Our O. S.-Li.-Co. Automobile Policy is a great door-opener. 


THE OHIO STATE LIFE 
John M. Sarver, President 


ILLINOIS LIFE 


INSURANCE CO. 
COLUMBUS, OHIO 























INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, Presiaent 


Greatest Illinois Company 








C. E. Clarke, President J. R. Anthony, Jr., Secretary 
CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: Physicians Building, Jacksonville, Fla. 
Accident and Health Insurance Commercial and Industriay - 


ALEGRE R SPDR NE 


Ppa pene 











THE HANOVER FIRE INSURANCE COMPANY 
Continuously in business since 1852 
The real strength of an insurance company is in the conservatism of its man 
agement, and the management of THE HANOVER is an absolute assurance of the 


security of its policy. 
enteemen Clark, Vice-President 


R. gt Warfield, President 
E. S. Jarvis, Secretary Charles W. Higley, Vice-President 


William*Morrison, Asst. Secy. 
Home Office, Hanover Bldg., 34 Pine St., New York 


TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 








As a Business Man, 


it may be assumed you carry life insurance. Are you receiving 
the maximum advantages in rates and service? It is worth 
your while comparing any insurance with that of 
The Great-West Life Assurance Company 
HEAD OFFICE—WINNIPEG 


The Farmers & Bankers Life Insurance Co. 
Executive Offices, Wichita, Kansas 























Equitable Life Insurance Company 
of the District of Columbia 


WE WANT AGENTS 


to push our five=pointenine policies. 





Excellent Iowa territory and liberal 
contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Manager 


Home Office—Register Tribune Bldg.—Des Moines, lowa 











ORDINARY AND INDUSTRIAL 


Established in the District A niga West Virginia, Ohio and 


elaware 
2 HENRY P. BLAIR 
: JOSEPH SANDERS 
’ WILLIAM A. BENNETT 
. ALLEN C. CLARE 
. GILBERT A. CLARE 


WASHINGTON, D. ¢. 


President ; 

Vice President ; 

2nd Vice semua (Agency Supervisor) . 
Secretary 

Actuary 


Main Office, 816 lth Street, N. W., 











